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SUBRAJIT

Email: subrajit.25833@2freemail.com
                

 CAREER OBJECTIVE: 
A highly motivated and Result driven Professional with varied work experience in Sales and Marketing seeks assignments to diversify my skill set in another industry  as part of a larger organization to help achieve business success for the organization as well as to develop my acumen for business process related developments.
QUICK SNAPSHOT:
· MBA – full time -from  ICFAI with  Marketing ( Major ) and Operations  

·  Graduate in B.E. Major Electronics and Telecommunication 

· Companies worked – SIEMENS , HCL , ICICI BANK, RELIANCE
· Projects done with Pepsico India Pvt Ltd , BSNL Kolkata
· Channel Management , Corporate sales and Team handling 
· Total Work Experience 7 years 

· Presently undergoing DATA Analytics Certification Program ( Excel, Advance Excel , Data Base, SAS , SPSS ) – Business Analysis Program yr. 2014
PROFESSIONAL EXPERIENCE:





Jan 2015
  LLC :  Corporate Manager Based out of Dubai 
Present 

- Looking after Existing Clients (IT Infrastucture + Software + CCTV + Structured Cabling)

  Dubai                  - Expanding New Clients , 



- Doing Post Sales Analysis / Making Projections / Handling Team Members 


- Collection  
June 2011:           Reliance Home Finance, as a Sales Manager based out of Mumbai 

Sept 2012
Job specification

· Risk analysis and Channel Enhancement
· Appointing DSA’s 

· Conducting training for DSA’s

· Credit Evaluation 

· Handling Team both individuals and DSA 
· Process Coordination 
Feb 2010 to         Working as a Sales Manager in ICICI Bank limited in retail asset group 
June 2011            handling a team of executives in the south and central Mumbai 


               Addressing HNI clients, handling channels – DMA, Branches, field executives
· Home Loans 

· Loan Against Property – Commercial / Residence / Top ups / Balance Transfer

· Lease Rental Discounting
· Credit evaluation 
July 2008 to         Alfuttaim Panatech (UAE) worked as Sales and Marketing Executive in Abu Dhabi

Oct 2008             looking after the Panasonic Telecom Products and OA Products 

                            Job details: As a part of the Corporate Sales Team was involved in Business                        

                             Development of the following products:

  Panasonic EPABX Systems, Panasonic Office automation products, Pana Boards,    

                             Panasonic Heavy Laptops, Panasonic Cameras, Panasonic PDP
· Handling Corporate presentations 

· Handling the SME sector both existing and new 

· Supporting the sales staff for various retail channel

· Business Generation
	March 2007 to 

July 2008 


	SIEMENS LTD. INDIA ( presently- unified Communications )
Orissa, India   

Sales and Marketing Executive 
Worked in the state of Orissa as in charge of the Unit based at Bhubaneswar. 

Dealing in Project Sales in Telephone Exchange, VOICE (EPABX systems) Digital /Analog, IP, for Siemens Hipath Solutions DATA (Extreme Networks) and Video Conferencing (Aethra / Polycom) Products. 

Job Description:

· Account management - Direct and Indirect both i.e. Direct and Channel business  

· Market Development                                                                        

· Stabilization of channel Business (Appointing Potential Dealers, Fixing Targets, Helping   them to overcome difficulties, Regular interactions and ensure regular business).      

· Business Forecasting - Reporting on weekly and monthly basis                              

· Tender specking           

· In charge of Bhubaneswar unit : Maintaining stock list, Maintaining office 

· Preparing Various Cost sheet.

· Budgeting for Various channel Advertisements (Paper , Bill board , media etc )

· Worked  on SAP , Lotus notes , emailing software’s 



	April 2006 to 

February 2007 


	HCL INFOSYSTEMS LTD 

India   

Corporate sales executive 
One of the leading it hardware/software OEM companies in India., dealing with desktops/ laptops / servers / networking / storage / security and office automation (projectors lcd/dlp) equipments, based at Kolkata looking after the major accounts dealing with it hardware as well as office automation solutions.
Job description:
· Account management - customer mapping
· Giving corporate and institutional presentations                                           
· Reporting  daily /weekly / monthly
· Business forecasting                                                                   
· Tracking bills receivables                                                               
· Efficiently looking after the needs of the customers and taking adequate measures to attend to the quires and complain in the most effective manner.                          
· Attending to clients (individuals/sme/corporate clients/Govt/educational) concerns & complaints and undertaking steps for effectively resolving them.  
· Interacting with the customers to gather their feedback regarding the products. 



EDUCATION: 

	Year
	Degree

	2004 - 2006
	MBA – Marketing from ICFAI Business School Hyderabad

	1998 - 2002
	B.E. – Electronics & Telecommunications ( UTKAL University ) Orissa 



Computer skills 
· MS Office ( Word / Excel  (V-H Lookup/Index-Match/ Pivot Table / Solver ) Access / Power Point 
· SQL 
· VBA 
INDUSTRIAL TRAININGS: 

Projects Undertaken:

Title: Grocery Activation Programme in North Kolkata
Organization: PEPSICO INDIA HOLDINGS PVT. LTD. 
Team Size: 4 members
Duration: 3 months.
Scope: The project was carried out to activate one of the strongest and major distribution channels viz. Groceries where my aim was to 1. Identification 2. Mapping 3. Activate 4. Repeat purchase     5. A part of the team in new product marketing mainly in distribution and market awareness 

Title: A Market Research on Indian Automobile Industry & Passenger Vehicle segment Organization: ICFAI Management School 
Team Size: Individual 
Duration: 2 months 
Scope: The project was carried out to perform an in-depth study of Indian Automobile Industry ¡V different factors attributing for the growth and the opportunities. 

Title: Study and observation of E-IOB Switching system
Organization: Calcutta Telephones BSNL a government enterprise 
Team Size: 5 
Duration: 4 weeks.
Scope: The project was carried out to find out the different methods of Telephony system 

Title: Design and implementation of enterprise computer network 
Organization: Kentropy Technologies Pvt. Ltd, Bangalore 
Team Size: Single 
Duration: 4 weeks 
Scope: The project was carried out to study the type of computer network that can be put   in use and its various implications. 

PERSONAL INFORMATION
	
	

	Date of Birth:
	30 July 1979

	Gender:
	Male 

	No of Dependants:
	1

	Marital Status:
	Married


References available upon request 
