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Self is experienced and highly energetic candidate who is able to drive profitability improvement through strategic growth and quality enhancement. Self has a long track record of successfully directing the execution of tactical operating plans, and in the past has worked with some of the world’s most respected and recognizable brands.
Right now self is looking for a suitable leadership position with a market leading, high-growth company that offers opportunities for advancement into sales management.
Summary of Qualifications
Manager with more than 11years of experience in sales and marketing.
Professional Experience
Teuz Logistics Services, Mumbai, India
General Manager
April 2014 to present
Handle India Sales for total logistics solutions(Air/Sea, Import & Export)
· Responsible to achieve desired target set by the company. 
· Co-ordinate with Shipping Lines & Airlines for rate agreement and timely delivery of shipments. 
· Maintain cost reduction by monitoring accounts. 
· Responsible for timely collection of dues by branch. 
· Conduct sales and customer service meetings on weekly basis. 
· Building different strategy to increase sales and efficiency in business. 
Making network of agents local and overseas. Specializing in third country and projects shipments.
 Report to management on weekly basis and maintain quarterly reports.
FREIGHT SYSTEMS (INDIA) PVT. LTD. Mumbai, India
Deputy Manager Sales NVOCC
Jul 2012 to Mar 2014
Increased sales for the nvocc export consolidation in sectors like Far East, Europe, USA and Gulf. Demonstrated an unwavering commitment to customer service, adding new customers while
maintaining  premium service levels with existing accounts.
Introduced new trade lanes into the market, often closing sight-unseen sales of newly released products.
Handled Air shipment, FCL for inward and outward apart from Export LCL.
Maintaining strong and cordial relationships with corporate level sales and marketing managers.
Organizing special sales projects, such as new product introductions, sales promotions, advertisements, etc
Responsible for account budgets, expenditure forecasts, and P&L accounts. Reporting to Regional Sales Manager.
TEAM GLOBAL Logistics Pvt. Ltd, Mumbai, India
Asst Manager Sales NVOCC
AUG 2007 – Mar 2012
Achieved Targets as assigned by the company. Prepared reports on daily/weekly & monthly basis.
Responsible for recovery from clients for their outstanding with the company. Providing excellent customer service to designated accounts.
Prepared presentation in quarterly budget review meeting of the company and review of the target achieved.
Responsible for Africa Sector LCL support.
Negotiated rates with shipping lines for Gulf & Africa sector.
Responsible for Mulund CFS development for export console boxes to Gulf and Hub containers.
Use sales and marketing-oriented skills in the best possible way to achieve the company’s sales goals.
Reporting to General Manager NVOCC.
Express Clearing & Forwarding(Abu Dhabi, U.A.E)
Sales Executive
Mar 2007-Jun 2007
Achieved target for air & sea import export and clearance documents. Prepared reports on daily/weekly & monthly basis.
Responsible for recovery from clients for their outstanding with the company. Ensure smooth delivery and after sales service.
Paper Chase International LLC (Dubai, U.A.E)
Customer Service Executive
Oct 2005 - Mar 2007
Handled documentation pre and post shipment. Followed with suppliers, transporters and shipping lines. Coordinated with other departments of the company.
Responsible for opening LC and complete dispatch of BL to clients. Responsible for preparing stock in hand and closing.
Negotiated rates with shipping lines and local transporters.
International Express Container Line Pvt. Ltd. (Mumbai)
Jan 2004 – Aug 2005
Trainee
Prepared Quotation and Customer Service manual reports. Prepared LCL load plan and co-ordinate with shipping lines.
Responsible to send Advance Load list and Import DO release message. Communicated with overseas agent for sending pre alert and delivery status. Visited Nhava Sheva operation for CFS stuffing & Loading.
Reporting to Manager Customer Service.
EDUCATION
B.com from Mumbai University in the Year-2003
ADDITIONAL QUALIFICATIONS
Diploma In Cargo & Courier Management from Trade-Wings Institute,
Mumbai in year 2000
