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19+ years experience in Managing Business, Alliances & Sales. 
Managing and Leading with eyes on process.
Professional Experience

DNA (ZEE Group)






Mar 2014 – Oct 2014 
As Vice President of Marketing/Sales, my responsibilities included;

1. Managing teams pan India 
2. Recruiting, training & planning short/long term objectives for teams
3. Ensuring revenue targets through Sales, Special sections, Events and innovations. 
4. Revenues & expenses of Experiential Marketing
5. Participating in select promotions/campaigns and events 
6. Providing monthly reports to CEO/BOD and discussing course of action. 

Salt Studios (Brandbrahma)





Aug 2010 – Jan 2014 
SALT is a Broadcast Branding, Outdoor, Content and Events Concessioners. 
As the Head for Business, my responsibilities included managing Revenue targets, team building, ideating brand extensions & weekly reporting to CEO.


Also my responsibilities included;

1. Hiring, training and managing teams 
2. P&L  for  SBUs

3. Scaling up revenue through Sales(Broadcast branding Contracts and Content sales) and exercising controls on Marketing expenses

4. Maintaining strict processes & marketing expenses (we sponsored Promax Asia & India 2011) 

5. Instrumental in defining focus and direction; interact extensively with creative department in house and Broadcasters across spectrum nationally.
6. Developed clientele for Channel Branding, Promos, Online and OOH mediums included: 
Zee Business, Masti, Star Gold, Colors, Discovery, NGC, Live Media Maruti, Hyundai, Nestle, Apollo Munich, Killer jeans etc. 
VP Sport, Nimbus Communications (Sport) 

 


   Aug 09 –July 10
1. Business alliances for Neo sports channels and on ground events.

2. AFPS and Syndicated articles

3. Lead the teams across India to monetize Nimbus(Neo Sports) events, show/sponsorship like Golf Clinique’s, box cricket, Asia Cup ( Sri Lanka Dumbula)

4. Managing Revenues through Sales for www.cricketnirvana.com
5. Managing revenue targets pan India 
VP Marketing and Alliances, Anagram (Edelweiss Capital)


        Dec07-Jun09
1. Restructuring the Marketing and Alliances of Anagram. 
2. Re-designed complete communication of Anagram, including creating & re-designing the website. Rebranding & re-launch of Anagram and provided better tools for client interactions to our franchises network.
3. Initiated PR activities for Anagram by appointing SAMPARK P.

4. Hosted Capital Market and Insurance themed events across the country with prospective HNI and International Customers across UAE, US, UK and India.
5. Won the best Insurance and capital markets information and display promoter at the Capital Market event in Ahmadabad.
Chief Manager, The Times of India Group 

                         

          Jul 03 - Nov 07
1. Managing Corporate Sales for ENIL (Radio Mirchi) in Maharashtra, Shifted to Delhi within the Group to Head “Times Internet” including Mindscape events (New Media Initiative). 
2. Responsibilities included; business, alliances, sales and events for Times Internet & IMSG which lead to significant growth and escalation in revenues. 
3. Managed brand strategy, Sales Marketing & Alliances for Inditimes.com IMSG and Mindscape event.
As Chief Manager and head of North for Times Internet
1. Recruited teams in the north region

2. Managed P&L for Times Internet

3. Indiatimes.com revenues came in through, selling inventory on our site, syndicated Content sales, AFPs and many such initiatives including activation for clients.

4. Mindscape included Guru Series of events and sponsorship & sales of such speaker sessions pan India. 

National Sales, Fashion TV
       


   

          Apr 02 -May 03
Launched Fashion TV in India with Lalit Modis “Modi Entertainment Network Limited”.  Heading Sales nationally and creating value through FCT sales, Programming sales, AFP & Venue engagement. Biggest breakthrough was getting Indian content on the channel and my very first initiative was for UB groups making of Kingfisher Calendar. 
Regional Sales Manager, SAB TV


   

              Jul  99 -Mar 02
Starting as manager sales in west was promoted as Regional manager in a year. Managed sales in west & south for SABTNL (Programmes made for DD & DDNational) Regular interaction with clients and Agencies. Sold programmes also on Sun Gemmini and Surya, south based channels. Among many time slots and programs sold the highest TRP grosser on National TV “Hello Inspector”. Maintained a systematic growth in revenues YOY.
Sr.Manager Sales, Rediff On The Nett           

   

             Jun 98 - May 99
Was amongst the first team to launch “rediff on the nett”. Was involved in selling space on the website and also to initiate business with corporates for developing their websites. Initiated successful association with HDFC Bank, FIAT and more.
Manager-Sales, Mediascope (Khaleej Times)
     

          

Jan 96 -May 98
Worked for international mediums like Khaleej times (UAE), Arab News, Kuwait Times etc. Interacted with agencies and clients. Created revenue stream by working upon special sections, syndicated columns and Advertiser Funded Articles.
Education
Bachelor of Commerce, Bharatiya Vidya Bhavan (Bhavans Collage), Bombay University, India               1995
