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Job Objective:
Experienced Pharmacy Sales Executive looking for a Position in retail pharmacy chain as Sales Associate in Health care/Pharmacy/Medical Equipment/Beauty Products/Supplements etc. which provide scope for individual & organization development which offers attractive prospects for long term development and career growth.
Professional Experience:
	 Designation
	: Sales –Pharmacy/Medical Equipment/Cosmetic /Supplements

	Organization
	: Al Baraka Pharmacy LLC, Dubai, UAE

	Duration
	: 1997 – 2004

	Job Description:
	


· Selling a company's products, medicines, prescription drugs and medical equipment to a variety of customers. 
· Establishing effective relationships with a broad range of contacts. 
· Supplying the sales team and senior management with performance data. 
· Delivering product presentations to customers. 
· Maintaining proper customer call and administrative records. 
· Monitoring competitor activity and competitors' products. 
· Organizing or attending pharmaceutical conferences. 
· Demonstrating products to clients. 
· Taking sales orders from customers. 
· Replenishing of stocks and place order to Suppliers. 
 Designation  : Sales –Pharmacy/Medical Equipment/Cosmetic /Supplements
Organization  : Oman Pharmacy Co.LLC, Dubai, UAE
Duration
: 2004 – 2013
 Designation  : Sales – Medical Equipment/Cosmetic /Perfumes
Organization  : Beauty Island Trading
Duration
: 2013 – June 2015
Job Description:
· Assist in filling the needs and expectations of the customers and provide relevant solutions. 
· Offer different alternatives to customers in their preferred choice of product. 
· Demonstrate the methods of using products and resolve customer queries. 
· Close sales deals and achieve customer satisfaction. 
· Call up the prospective customers, explain details of the different products and services offered and convince them to buy the products 
· Monitoring competitor activity and competitors' products 
· Achieve term sales targets and improve goodwill of the organization. 
· Establish friendly relations with customers and maintain ongoing relations with the customers. 
· Manage a database of potential customers and contact them regularly. 
· Note down the suggestions and complaints made by the customers and report them to the Management. 
· Record details of every sales transaction and submit weekly reports to the higher officials. 
· Place orders daily to Suppliers and make follow up with Sales Representatives. 
· Coordinate with Insurance companies and get approval 
· Stock and take inventory of prescription and over-the-counter medications. 
· Keep accurate records and documentation for reporting and feedback. 
 Designation  : Sales – Medical Equipment/Cosmetic /Perfumes
Organization  : Beauty Island Trading
Duration
: 2013 – June 2015
Academics:
Pre-Degree
St.George College
Mahatma Gandhi University
Kerala
Personal Details
Nationality
: Indian
Date of Birth
: 01/05/1970
Sex
: Male
Religion
: Muslim
Marital Status
: Married
Languages known
: English, Hindi, Malayalam, Arabic, Russian and Parsi
