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	PROFESSIONAL PROFILE

· Around 6 years of professional experience in the area of  Sales & Marketing, Business Development and Customer Relationship Management
· Sound  knowledge of the Retail Banking and Finance sector  
· Extensive experience in consistently raising sales &  profitability for the company
· Having expertise in market analysis, client mapping, Business development and financial analysis
· Driving sales initiatives & achieving desired targets with overall responsibility of return on investment and exploring marketing ravenues to build consumer preference and drive volumes. 


	PROFESSIONAL EXPERIENCE
	
	08, 2013 – 07, 2015 AXIS SECURITIES LTD. (Subsidiary of Axis Bank Ltd.) , India
Relationship Officer
· Develop and maintain professional understanding of customer base to assist Banker current  relationship
· Deal with individual retail customers and advise them on various Banking and financial products and services 
· Provide securities details, quotes and valuation to customers
· Provide assistance to Banker to attain approval on loan
· Develop and oversee relationship with clients performing alongside Business partners
· Implement and supervise all unsolicited trade activities
· Collect and review independently all require documents of clients

· Visit  and generate leads from all our branches of Axis Bank and DSA
10.2010 – 03,2013  ZOMAN MOHD.AL HAJRI CO. Dammam, Saudi Arabia
Business Development Executive
· Building  new business deals with EPC companies by indentifying upcoming construction projects

· To proposes potential Business deals by contacting the main contractors and consultant

· Assist the Project Manager in the drafting and issuance of project proposals, tenders, quatation, budgets and cash flow   
· Reviewing the cost estimate and sales performance
· Maintain and preparation of financial plan and  accounts related work  
·  Prepare project reports and coordinating of all ongoing  private projects 
· Expanding company Business through sales and marketing
12.2008 – 09.2010, BHARTI AXA LIFE INSURANCE, Bhubaneswar, India
 Financial Executive
· Executing sales plans in an assigned area according to existing client
· Responsible for preparing of  financial information 
· Conduct a meeting with clients to represent our financial products
· Achieved all sales monthly targets  which given by the company

 

	                EDUCATION
	
	2007 – 2009, Post Graduate Diploma in Management (PGDM) Finance/Marketing
                       From Institute of Management Bhubaneswar (IMB), Bhubaneswar
2003 – 2006, Bachelor Degree of Commerce form Sambalpur University, Odisha


	TRAININGS                  

	
	· „Working Capital Management” Internal training at IDCOL (2008)

· „Customer Relationship Management”, IDBI Capital (2008)

	 LANGUAGES
	
	English language – very good (spoken and written)

Hindi language – very good (spoken and written)
Arabic language -  communicative (spoken and written)


	                           SKILLS

	
	· Strong computer skills for data entry and excellent knowledge of advance MS office
· Ability to maintain effective working relationships, good communication and situation management skills
· Exceptionally good at presentation and leadership quality
· Good customer relationship and negotiation skills


	PERSONAL DETAILS

	
	Date of Birth – 16th February 1986
Sex / Marital Status – Male / Married
Nationality - Indian

Driving – Having light Indian & Saudi license









