




_________________________________________________ INTERNSHIPS_________________________________________________
Mobil Oil Pakistan
Project Intern










02 Months







· Worked as project intern Supply chain and Marketing Department. Assisted procurement team with all necessary technical inputs to facilitate award of Procurement. Support the identification and analysis of market opportunities. Assessed competitive pressures develop pro-forma analyses. Worked with appropriate internal and external stakeholders for each product development project. To keep track of the progress and generate frequent reports to ensure meeting deadlines
Pakistan Petroleum Limited 








01 Months






· Worked as  internin operations of different departments including plant operations, Warehouse management and worked on Project Suplhur Recovery Process 

Clariant Chemical Pakistan 








01 Months






· Worked as internin operationsdepartment, done study of textile wet processing and application of different dyes/chemicals on textile Substrate.Quality control in textile wet processing.
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AJIT KUMAR PANDEYLinkedIn:AJIT PANDEY


An Experienced  Professional








An experienced sales professional, holds a successful track record of driving revenue growth for organizations by conducting opportunity analysis, breaking new avenues and keeping abreast of market trends/competitors moves to achieve market share metrics.


Proficient in handling all marketing/ business development activities, analyzing market trends, establishing healthy & prolonged business relations with clients, thereby ensuring higher market share.


Adept in providing advisory services to clients in investment / wealth management solutions, thus enhancing returns on investments 


Exposure in maintaining a right mix of assets based on individual appetite for risk; projecting the future momentum of securities on daily, weekly, monthly and long term basis


Rich experience in handling products like capital markets, insurance (life & general), wealth management, investment advisory services, loans and space selling


Experience in handling   all financial products of financial institutions.

















AREAS OF STRENGTHS AND SKILLS





Business Development�
Sales & Marketing �
Client Acquisition (HNI)�
�
Investment Advisory Services


Team Management & Training�
Wealth Management


Channel Management�
Key Account Management


Strategic Planning�
�
Marketing Strategy Development�
Product Management�
Research & Analysis�
�
�
�
�
�






PROFESSIONAL EXPERIENCE


Reliance Securities Ltd, Indore,india


Worked  as “Regional channel  Manager”								Sep10 till june 2015


Responsible for managing broking & TPP revenues in the region.


Established  sales objectives by forecasting and developing annual sales plan for regions and territories.


Projecting expected sales volume and profit for existing and new products.


Involved in acquiring the HNI’s and retail, large partners, activating existing clients and cross selling of MF, insurance & investment products.


Generating revenues through Broking (Equity, commodity and currency), Fee income (Life insurance, general insurance and Mutual funds and all other investment products). Instrumental in growth of region MOM and YOY.


Providing HNI clients with updated and relevant information regarding all Investment products to enhance return on portfolios.


Instrumental in driving all Investment and Wealth products.


Handling distribution products in the region through direct clients and also various channels such as Franchisee, Remises & RM’s.


Responsible for sourcing trading accounts through direct teams, franchisees & sub-brokers


Organizing Paid Education Program (PEP) for market awareness of capital markets and activating the inactive clients.


Responsible for managing broking & TPP revenues in the region.


Established  sales objectives by forecasting and developing annual sales plan for regions and territories.


Projecting expected sales volume and profit for existing and new products.


Involved in acquiring the HNI’s and retail, large partners, activating existing clients and cross selling of MF, insurance & investment products.


Generating revenues through Broking (Equity, commodity and currency), Fee income (Life insurance, general insurance and Mutual funds and all other investment products). Instrumental in growth of region MOM and YOY.


Providing HNI clients with updated and relevant information regarding all Investment products to enhance return on portfolios.


Instrumental in driving all Investment and Wealth products.


Handling distribution products in the region through direct clients and also various channels such as Franchisee, Remises & RM’s.


Responsible for sourcing trading accounts through direct teams, franchisees & sub-brokers


Organizing Paid Education Program (PEP) for market awareness of capital markets and activating the inactive clients.


Steered efforts in driving broking and TPP revenue through MP & Rajasthan;india  ranked in top 2 regions during FY 11-12,12-13 and 13-14 PAN India


Recognized amongst top performers and attained excellent rating in FY 12-13 & 13-14 &14-15.





ICICI Lombard General Insurance Company Ltd, Kohlapur,india


Worked as “Branch Head”										Dec 09 - Sep 10





Managed all verticals of the cluster comprising of all motor verticals, SME, health, KRG, agency & bancassurance and ensured that cluster achieved the positive combined ratio


Lead a team of Sales Managers, Unit Sales Managers and Trainees


Accountable for the achievement of targets, revenue, expenses, and other business measurement.


Responsible for supervising the entire North CG comprising of Bilaspur, Raigarh, Ambikapur & Korba and adjoining areas











ICICI Lombard General Insurance Company Limited, Kolhapur ,India                                                                      Dec09-Sep10


Worked as branch Head-


Key Result Areas:Managed all verticals of the cluster comprising of all motor verticals, SME, health, KRG, agency & bancassurance and ensured that cluster achieved the positive combined ratio.


Accountable for handling a team of Sales Managers, Unit Sales Managers and Trainees


Responsible for supervising the entire North CG comprising 








Standard Chartered Capital Markets (Formerly UTI Securities Ltd), Indore,india


Worked as “Cluster Head”										Jan 08 – Dec 09


Handled 2 branches in Indore & Bhopal with a team of Relationship Managers and Executives


Assured that clients’ needs were addressed in all areas of investment banking being one point of contact for all service related issues


Involved in appointing IFAs & distributors and identifying channels for mutual fund business


Accountable for ensuring & attaining offline, franchisee network, online and distribution (mutual fund & insurance) targets


Efficaciously generated revenue (YOY 50 %) through brokerage by (offline, online & franchisee network) channel and fee income by mutual fund and insurance products 


Successfully attained 75% - 100% targets annually


Significantly managed key clients, corporate and HNIs from Indore, Bhopal & surrounding areas


Steered efforts in growing the sales by client acquisition and there was traction in revenue on monthly basis





ICICI Securities Ltd, Indore,india


Worked as “Cluster Manager- Investments & Loan Products”						Apr 07 – Jan08


Worked as “Regional Product Manager – Channel Sales”						Sep 05 – Apr 07





Responsiblefor enhancing the sales of all investments and ICICI bank loan products through centers


Achieved 100% growth in sales through effective client acquisition & revenue generation from all channels


Enhanced sourcing of LAP, HLand PL through Centers.


Managed a team of Centre Managers, Sr. Relationship Managers and Relationship Managers


Accountable for generating revenue through brokerage by identifying & appointing potential clients (HNI’s) and sub-brokers through centers


Responsible for enhancing the business through fee income through mutual funds, life insurance & all third party products and all ICICI bank loan products


Provided education to the clients on equity, F&O and commodity trading


Effectively handled 4 centers in Indore and Ratlam, the centers were classified as One Stop Shop for all the financial needs


Bagged MF Application of Rs. 5 Crores in NFO ICICI Prudential Indo Asia Equity Fund where MF was sourced through SR and RM’s in centers& appointment of IFA’s distributors & channels for MF Business


Acquired new prospects generating a monthly brokerage of more than Rs. 15000 and converted them into clients


Played a vital role in making cluster a Profit Centre Unit





ICICI Bank Limited, Rajpur,india


Worked as “Assistant Manager”									Sep04 – Sep05





As assistant manager I was responsible for enhancing business through fee income by third party products, sourced 50 Cr corporate FD that was instrumental in increasing deposit of the bank. I was recognized as top performer and attained excellent rating.





Bajaj Allianz life insurance company limited 


Worked as Sales Team Manager                                                                                                                                  Sep02-Sep04


Joined asTrainee Sales Team Manager and served last as Senior Sales Team Manager, this tenure lead me to gain expertise in business development, hiring & training of sales field force and in depth knowledge of insurance products, in result I successfully managed to achieve 150% growth in sales. 


�Started my career as trainee sales executive in at TATA Infomedia Ltd(Oct 00 – Aug 02)and gained expertise in sales, business development & promoted to sales executive

















__________________________________________________ACADEMICS_____________________________________________________


MBA (Specialization)


Indian Institute of Planning & Management (IIPM), New Delhi, 2000





	B.Com 


PMB Gujrat College, Devi Ahiliya University





Other Courses 


Pursuing CFP from FPSB, India.


Completed NSE Certifications in Financial Market:


Capital Market Module Examination with 78%


Derivatives Module Examination with 81%


Commodity Module Examination with 95%


�Reference will be furnished on request
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