 Qualifications Profile 
- Innovative professional with 20+ years experience in the Telecommunications industry. 
- Held management positions in Supporting Sales, Business Units and  Partners within the 
 Middle East, Africa and Europe regions .
-Has commercially supported international teams, and successfully negotiated multi million 
 Dollars contracts. 

- Proven ability to win new business, increase revenue while managing profitability

- Strong focus on achieving results and operational excellence.

                                                 Area of Expertise

Strong Commercial Management Experience 
Excellent contract negotiation, communication and presentation skills
Financial Analysis, P & L Management
Driving new business wins
Professional Experience 
 CORIANT  INC.                        
   


Jan 2014 – May 2015
Position : Commercial  Manager ( Pricing /Contract)
Location : Lebanon 

Region : MENA : Middle East and North & West of Africa .
               GLOBAL : Ericsson-NSN Networks- Vodafone & Aviat  Accounts.
Key Responsibility:
· Develop Coriant business within the given countries and regions.

· Assist in the sales according to developed account plans.

· Promote Coriant products and find the sales arguments. 
· Responsible for framing all commercial offers as part of RFI/RFP/RFQ or general business proposals within the respective region or account responsibility.
· Review tenders, negotiate contracts and manage risks .
·  Make pricing and Terms & Condition decisions .
·  Create Proposals and prepare business cases showing all details about deals including profitability analysis, risks and margins.
· Provide feedback to Management about markets, opportunities and actions needed to meet the revenue and margin targets for the business in the region.

TELLABS  Oy                      
   


                  Jan 2001 –  Dec  2013
Position :  Commercial  Manager ( Pricing /Contract)
Location : Lebanon – Finland

Region :  EMEA  Region : Europe – Middle East  & Africa

                 Global : Zain  and  Aviat Global Accounts .

Key Responsibility:
· Develop Tellabs business within the given countries and regions.

· Assist in the sales according to developed account plans.

· Promote Tellabs products and find the sales arguments. 
· Responsible for framing all commercial offers as part of RFI/RFP/RFQ or general business proposals within the respective region or account responsibility.
· Review tenders, negotiate contracts and manage risks .
·  Make pricing and Terms & Condition decisions .
·  Create Proposals and prepare business cases showing all details about deals including profitability analysis, risks and margins.
· Provide feedback to Management about markets, opportunities and actions needed to meet the revenue and margin targets for the business in the region.

ATLAS TELECOMMUNICATIONS                                        Jan 1996 – July 1999
  (United Arab Emirates) 
Position : Sales Manager 

Responsibility:
 In charge of sales and marketing of different telecom. products in the UAE , such as :

 -   Portable, Mobile and base station  radios from Ericsson Inc. USA.

 -   Tactical radios from Harris RF Telecommunications, USA.                                             

-  Microwave radios from Harris Communications (Farinon)  Canada.

-  Night vision products from Raytheon, USA.

-  Microwave equipment (Telemetry) from Microwave Data Systems , USA.

-  Encryption units from Philips Crypto, Netherlands.

-  Antennas, Cables, Binoculars etc….

Job included : Market  study, competitor analysis,new product launches, submit quotations prepare tender documents, negotiate contracts and direct market activities.

THOMSON-CSF                                                                            Nov. 1989 – Jan 1996

(United Arab Emirates)
Position: Instructor/ Maintenance Engineer

Responsibility:

● Prepare training documents and conduct  1st and 2nd Level maintenance training courses    

   for the UAE Armed Forces on the  “CROTALE 4000 “ the French Anti-Aircraft Weapon 

   System.

● Worked with the Technical Assistance on the maintenance of the CROTALE 

ETS. CAPORAL § MORETTI S.A.L                                          July 1984-  March 1988

 (Lebanon)
Position :Maintenance Engineer / Supervisor

Responsibility:

● In charge of installation, maintenanace and repair of the Digital microwave equipment 

   from Alcatel-Thomson, and digital multiplexer from CIT Alcatel, in Lebanon.

● Supervisor of the Telecommunication Department. in the Company.
Qualifications 
● B S  Electrical Engineering, Telecommunications .            

    Saint Joseph University, Faculty Of Engineering, Lebanon                1979- 1984

Personal details 
● Place and date of Birth :  Wady El Arayech , Lebanon  , 30 June  1962 .

● Marital Status               :   Married with 3 children .
● Nationality                    :  Lebanese.               
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