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CAREER OBJECTIVE

I would like to associate with an organization wherein I can utilize, improvise and learn my skill set such as business development, strategic planning, and customer relationship management, which serve the organization in a most effective mode that would be rewarding both to the organization and me.Seeking position as a Team Lead in Sales and Marketing area with an organization of repute.
Skills
	· Marketing Strategies & Campaigns

· Corporate Communications 

· Creative Team Leadership

· Online Marketing & promotional activities
	· Focus Group & Market Research

· Development of Training Materials 

· Sales Collateral & Support

· Pre-sale and post-sale analysis




Professional Experience
Simplilearn Solution Pvt. Ltd, Bangalore:Online courses and classroom training for professional Certification.
Senior Territory Manager, 6/2014 to present
Acting as the conduit between senior management and staff, I am responsible for managing a group of people with different online product and will spend time delegating tasks, negotiating workloads, assessing performance and reporting on developments.Identifying opportunities of adding new courses to the existing product portfolio. Increase the sales by motivational talks and implementing new incentive scheme for my sales team

Accomplishments:

· New business development.

· Allocating tasks to team members.

· Ensuring the performance of the staff is of a high standard

· Reporting to management

· Organizing holidays and training

· Discussing and resolving problems

· Carrying out performance reviews
· Instrumental in closing corporate deals with Sungard, Wipro, Datamatics, Xchanging, Opuz.
Simplilearn Solution Pvt. Ltd, Bangalore
Territory Manager, 8/2012 to 5/2014

Manage corporate marketing and communications functions, overseeing a 15 Lakhs/month budget with 3 team members.Responsible for organizing & conducting open-house& In-house workshops. Involved in online marketing & promotional activities. Service delivery planning and execution, Revenue and expense reporting for the assigned geographies. 

Accomplishments:

· Generated campaign response-rates of between 6% and 8%.
· Conducted multiple In-house training (SunGard, HP, Mphasis, HCL etc.)
· Handled different product like Cloud Computing Foundation, BigdataHadoop

· Earned commendations from client executives for communication deliverables that targeted desired audiences and articulated the value of products and services.

· Preparing short-term sales plan, sales approaches and strategies. 

· Leading a team of 3 members.

· Corporate sales.
Kumar Jewelry, Calicut: 

Sales and Marketing Manager, 7/2009 to 8/2010
Increase the sales revenue by Sales Planning, Competitive Analysis, Understanding the Customer, Client Relationships, and Creative Services.
Accomplishments:

· Enhanced the company’s sales 20% through utilization of salesman skills and referral client base development

· Initiated a client membership system and maintained effective PR with the clients while keeping their data updated

· Implemented new standards of VIP client protocols by sending thank you notes and congratulatory messages on special occasions

· Successfully increased sales profits 6% with service oriented sales.

· Developed a field sales action plans.
· Creating a Brand about the organization by organizing social work activities.
Technology and certification
Software:
Photoshop, MS Office (Word, outlook, Excel, PowerPoint), Cloud Computing
Operating System:Windows XP, WIN7
Certification:Exin Cloud Computing Certified, Digital Marketing Certified
Education

Visvesvaraya Technological University, Bangalore

Master of business administration,6/2012

· Major: Marketing

· Percentage: 63.2%

ACADEMIC PROJECT- MBA

A STUDY ON CUSTOMER SATISFACTION ON KERALA TRANSPORT COMPANY AT CALICUT WITH SPECIAL REFERENCE TO MARKETING DEPARTMENT: The project talks about the customer satisfaction level in road cargo movement with special reference to Kerala Transport Company with a primary objective  to find out whether the customers of the company are satisfied with the service rendered by the company. The type of research used in this customer satisfaction survey is Descriptive Research. The project also deals with some of the suggestion made after this survey. And I can proudly say that KTC Company considered my suggestions in a serious way and they recovered almost all problems that were presented in the report.
PERSONAL INFORMATION

DOB



26-08-1987
Gender                               

Male

Marital Status


Single

Nationality


Indian

Languages Known

English, Malayalam, Hindi, Kannada, Tamil
PERSONAL ACHIEVEMENTS

· Have been the subject topper in the school in Xthstandard.

· Had held position in the student’s council in school as well as college.

· Participated in many management fests.

· Achieved Customer Delight Award of the Year 2013 

· Awarded as Best performer of the year 2014

DECLARATION

I hereby declare that the above written particulars are true to the best of my knowledge and belief.
~References available on request
