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CURRICULAM VITAE

Jaimin 

CAREER OBJECTIVE:

· To achieve the culminant success of characteristic attribute from hard work devotion and dedication along with keen observation focus and habit of learning and grow along with the growth of the company.

COMPUTER SKILLS:


WORKING EXPERIENCE:
Presently working with Macro Polymers P. Ltd as Marketing Manager International
Job Profile: 

· Production Planning for all 3 factories as per the orders received and dispatch date confirmed to customers
· Finish Goods Costing and preparing Price List on monthly basis on the raw material rates
· Order Authorization which has been entered by the Junior and checked the prices, delivery date, quantity, transport & booking place
· Material Dispatch Planning with Logistics against the date provided to respective customers to maintain their inventory
· Monitoring Sales Data and its verification with the Sales team on Monthly basis to take the target for the upcoming month
· Managing the team like, Billing, Logistics, & Promotion on daily basis if any queries found during the cycle and discuss with Accounts 
· Monitoring regular dispatch on day to day basis to fulfill the commitment given to customers
· Meeting the domestic as well as International customers in person to solve their queries and get the new orders and get the feedback for the their upcoming projects with complete schedule to maintain the timely dispatches of material
· Verification of ISO Data for attending the MRM
· Monitoring Competitor activity on regular basis such as their pricing and get the sample to evaluate into our own R&D center to develop the same quality of material and promote in the market
· Samples distribution for Sales Promotion on regular basis after meeting the customer requirements
· Colleting the evaluation Feedback against the sample sent

· Checking up the new inquires either personally or thru Email received
· Offering the prices and negotiating the price and close for the order

· Monitoring the production and sales target on monthly basis as given to Junior staff

· Recruiting new Agents & Distributors 


CURRENT PORTFOLIO:
· To develop new clients
· To appoint distributors
· Technical discussion about the product and its usage application
· To negotiate the prices and get its necessary action
· To train the Sales Executive as and when required will always help to meet the client for better explanation and presentation of the company and its product.
· Monitoring competitors price and product quality

· Distribution of samples as and when client require for evaluation

· Monitoring and maintaining the evaluation feedback of the samples

· Controlling the Billing department to deliver the material to the client on timely basis

· Supporting the client to provide them the starting guidelines formulations about its application based on resin suggested, provided or sold.
· Verification Books of Accounts of Debtors & Creditors
· Participating for promotional activities

Previously working in Corporate Stationery Mumbai as a Gujarat Zone Manager from 1998 to 2004

Job Profile: 

· Developing the New Distributor with in Gujarat

· Monitoring Sales Figures

· Arranging Monthly Meeting with the Sales Officer for monthly target

· Getting payment collected from the Distributors on timely basis

· Meeting the A+ category customers

Working with Parker Pens Ltd Noida as Sales Executive from 1996 to 1998

Job Profile: 

· Creating New Ideas for new outlets for maximum selling

· Meeting A+ category customers on daily basis

· Monitoring control on Field officer along with their Daily Sales Report

· Weekly check on ready stock dispatches of material

PROJECT:
Company Name:  Macro Polymers P. Ltd


   Ahmedabad

Designation:         Marketing Manager International
Period:                  16th January 2004
EXTRA CURRICULUM ACTIVITIES:
Participated in Paint India Exhibition Mumbai, Gallagher Exhibition Johannesburg, MECS Dubai, Coatings for Africa 2015 Sandton, Eastern Coating Show 2017Atlantic City NJ etc
Participated workshop with Chemexcil & Capexil for RBSM
Visited USA for development of Market and also visited American Coating Show Indianapolis.


EDUCATION:
Schooling in English Medium from Junior Kg till college with good reputation in the class
	
	Year Of Passing
	College/ University
	Percentage/CPI

	B.Com
	June 1999
	Gujarat University
	62.5

	H.S.C.
	March -1996
	G.S.H.S.E.B
	66.50

	S.S.C.
	March-1994
	G.S.E.B
	52.43



FIELD OF INTEREST:
In my leisure hours I like to hear Music of Movies, some Ghazals and browsing of the product manufactured by other competitors, to help for their stresses and weaknesses.
STRENGTH:
· Extremely good at interpersonal skills

· Having strong acumen for public relation.

· Have the capacity to maintain good working environment and relations with peer group and above line

· Believe in perfection & presentation
· Quick Learning Ability







DECLARATION:
I here by declare that the information given above is true to the best of my knowledge. I hope you will select me for your company. I give you promise that If I am selected I will work honestly, and sincerely.

Skills�
MS Office,  Internet Browsing & ERP �
�
 










