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	Objective
To work in a responsible position in a challenging environment, this offers for innovation and creativity to help deliver desired result and contributes significantly to the organization’s growth.
Profile Summary
· A competent professional with 7 years of experience in  IT , Telecom  and Financial Solution & Services.
· Working Knowledge on Process Oriented technology Consulting.

· Knowledge to generate business revenues, streamline workflow process and creating a team work environment to enhance profitability innovatively for organization
· Experience in System Integration and Professional Service Offering covering Solutions from Telecom, Consolidation, IT and Network Infrastructure Security 

· Experience in Selling Information Security Consulting Services Covering areas of Best Practices Frameworks like COBIT5,ISO27k, federal Government Regulatory Compliances, Risk Assessments.

· Experience of Techno-Commercial negotiations, preparation of tender/Contract Documents etc,

· An effective communicator & team player; strong analytical, problem solving & organizational abilities
Core Competencies
· Information Risk Assessment Consultancy
· Business Development
· IT Service Operations Management
· Process Oriented Architecture Development
· Sales and Marketing Bid Management
· Partner and Alliance Management with Distributors and Principles.
· Project Management
· Professional Service Portfolio
· Procurement Coordination
· Team Management
· Key Account Management
· Cloud Based Services
Work Experience Summary
Since Nov’11-Working with Unicorp Technology as Sr. Sales Executive ICT Services
Location: UAE (Abu Dhabi and Dubai)
· Contribution in starting and building the Information Security Consulting Division. (Primary Role)
· Created procedures and processes associated with and performing the information Risk assessment covering Vulnerability Assessment and Penetration testing service.

· Establishment of Partnership with the Other Consulting Companies in order to work on Framework Development under the best Practices like ISO 27001, Local Federal and Government Regulations on Information Security.
· Identified and Implemented Cost Saving measures which were important to self-Funded start up Division in company.

· Contributed in the Quality Management Process under ISO 9001:2008 for service delivery assurance.
· Generating Service business (AMC, FMS, AMS,RE and Info. Sec Consulting Business).

· Preparing Govt. Tender Documents for service business (Pricing, Legal documents)
· Professional Services, Maintenance and Operational Services sales and Risk Assessment Services and Best Practices frameworks Consulting Sales 
· Manage maintenance renewals with a focus on profitable multi‐year agreements, clearly defined deliverables and a price book to capture upgrade related revenue.

· Align service proposals to specific customer requirements.

· Close working relationship with sales and the services teams, specifically the Service Engagement Managers and consulting teams.

· Identifying sales Targets, Developing sales promotional strategies, analyzing the Market trends.
· Identifying the client need & offer the best solution.

· Account Management

· Involved in Solution Sales in the core accounts.
· Increase revenue from existing customers.

· Increase services value proposition to customers and sales teams.

· Ensure new opportunities have the appropriate maintenance value proposition and multi‐year agreements with clearly defined deliverables and price book for future growth.

· Develop opportunity specific “Service Solutions” to address non‐standard engagement models, such as Service Provider or Systems Integrator led sales engagements. 

Jan’10-May’11-Working with Mobilecomm Professionals Inc. as RF Engineer
Location- India(Gurgaon, Kolkata and West Bengal)
· 3G-WCDMA- Analyzing the Log file and Troubleshooting using TEMS.
· 2G - Analyzing the Log file and Troubleshooting using TEMS.
· 3G Drive Test using TEMS .Checking Voice call, T.V Streaming, Video Call and Internet Testing.
· Analyse drive test log files for new site, swapped and new additional TRX on air site, by making sure frequency were correctly assigned, site was absorbing traffic, all type of Handovers was in order etc
· Drive test the area surrounding the site to determine the coverage and handover. Checking the sites for any Drop calls and call congestion.
· Drive Test : Checking New Site, co-location site, Re-homing, Expansion, Low power, Cross Feeder, Cell Parameters, Trouble Shooting and all kind of Hand over Testing.(1.Intra-Site: Intra- band, Inter band 2.Inter-Site: Intra-band, Inter-band.)
· Making Coverage Plot , Making new road Map- with GPS and TEMS Supported Map Info Software 
· Provide information of the site, terrain, road, coverage area.
· Determine height, azimuth and tilting of antennas
Prepare documentation and report for the entire site visited.
Mar’09-Nov’09-Working with Almoayed Group. as Sales Executive
Location- Bahrain and UAE (Abu Dhabi)
· Responsible for the complete Sales cycle from the prospect stage till closure.

· New customer acquisition and retention, Key Account Management, Client Servicing.

· Understanding IT project requirements, consulting, Sizing, BOM preparation and 

Managing all the Key Account activities till successful Execution.

· Commercials negotiation with leading vendors and Distributors
· Campaign and Marketing Responsibilities via various medias Like Email Campaign, Coordination with the Local Chamber of Commerce marketing arm in promoting Services and Solutions of the Company.

Feb’08-Aug’08-Working with Sundaram BNP Paribas Asset Management Company as Management Trainee
Location- India (Ahmedabad)

· Spearheaded the achievement of Sales (AUM) and revenue targets for the company by selling various Sundaram Mutual Funds products through different channels; closed deals by analyzing and aligning requirements of HNI clients with product offerings
· Ensured consistent acquisition of Corporate/ Institutional clients as well as provided timely services to the existing customers
· Interfaced with the Independent Financial Advisors/Chief Agents; educated and motivated them on selling different products
·  Coordinated with Public and Private Sector Banks/National Distribution Houses to devise strategies for augmenting sales and AUM for Sundaram Mutual Fund
·  Mobilized resources and developed teams of new IFA’s/Agents on a continual basis

· Organized meetings and training programs for IFA’s/Chief Agents followed by monitoring and maintaining a process for driving sales of the company’s product to the investors through them
Developed the overall distribution network of Sundaram Mutual Fund in the assigned region by coordinating, managing and monitoring the activities of different distribution channels together while ensuring optimal performance from individual channels

Academia
Course

Specialization

Institute

Year of Passing

%Grade or CGPA
10th
--

Patna Central School, Patna (CBSE)
March 2001
80.8%
12th
Science

Patna Central School, Patna (CBSE)
March 2003
73.5%
B.E
Electronics and Telecommunication and Engineering
Rajarambapu Institute of Technology ,Sangli (Shivaji University)
May 2007
66.94%
MBA

Banking and Finance

ICFAI Business School , Ahmedabad (ICFAI University)
Mar 2009

6.17 CGPA

Miscellaneous
· Worked as Program Manager on the Project to Understand the status of Education in the Flood 
Affected Zones (A World Bank Sponsored Project) in the NGO SAKHI (Jun’11 - Sep’11)
· Work as Freelancer Financial Advisor associated with LIC, IFFCO TOKIO General Insurance 
and various Mutual Funds Houses like reliance, SBI, Sundaram Mutual, HDFC, Birla and Provide
Stock Trading and Forex Services from the IDBI Paisabuilder and Anagram(Now Edelweiss)
etc (Jan’10- Sep’ 11)
Personal  Minutiae
Nationality
Indian

Passport
Visa Status

Yes
Employment and Resident Visa under Company Sponsorship 


	Education
· MBA in Banking and Finance from ICFAI Business School, Ahmedabad, Gujarat (India) in March, 2009
· BE in Electronics and Telecommunication from Shivaji University, Kolhapur, Maharashtra, (India) in June 2007
Technical Skills

· Understanding of Information Security and Risk management Viz. ISO 27001, ISO 20000.
· Microsoft Office

· RF Drive Testing Tools TEMS and MapInfo
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