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SUMMARY

B.Tech (Chemical Engineering) and MBA (Oil & Gas) professional with EIGHT (8) years experience in BD/ Sales/ Technical Assistant/ Contracts/ Coordination/ Business Support in Oil & Gas and Energy sector. Hard working, pro-active professional with an upbeat and positive attitude. Excellent customer relationship management & presentation skills with sound business acumen & good understanding of value chain in Oil & Gas sector.

SKILLSET
· Market Research to profile Geographies/ Segments/ Customers, map key contacts, preparing dossiers.
· Opportunity/ Project / Customer Identification, Meetings, Presentations, Interaction and follow up & Enquiry generation.
· Identify Forge and Collaborate strategic alliances / partnerships / business associates.
· Organize & Participate in Trade shows/ exhibitions and promotions/ presentations to prospects and networking

· Evaluate EOI/ Requirement Specs/ Enquiry/ Tender Documents, Prepare Bid No Bid decisions.
· Bid Preparation Support & Follow up.
· Conduct market, competitor and customer analysis
· Good communication and Interpersonal skills & team player.
· Conversant and handled various PQ and registrations at various NOCs & IOCs in Middle East.
· Knowhow of complete supply chain of Oil and Gas Production and Processing Facilities, Refineries, Petrochemicals, Pipelines, Storage Terminals etc.

EDUCATION

	M.B.A

(Oil & Gas Management)         
	2005-2007 
	University of Petroleum & Energy Studies, Dehradun, India
	CGPA: 2.8/4

	B.Tech                      

(Chemical Engineering)
	2001-2005
	Dr. K.N. Modi Instt. of Engg. & Tech., Modi Nagar, India 
	65%


COMPUTER SKILLS

· Sound knowledge of Windows OS, MS-Office, Lotus and other Office/ CRM Systems

· Maximo

· ACT


PROFESSIONAL EXPERIENCE

Pyramid E&C, Dubai, UAE






            Jun 2014 – Till date
Pyramid E&C provide comprehensive Engineering and EPC solutions for Oil and Gas Production, Storage, Transportation and Refining facilities with offices in London, UAE and India.
Asst. Manager – Business Development

· Market Research (from various sources like oil & gas news portals, magazines, on line articles, internet)
· Identification of prospects & opportunities related to Engineering, EPCM Services and Modular Process Package Solutions (equipment for crude oil processing like EWT, EPF, CPF, Field Diesel Units, Crude Oil Topping Units and Refineries) for Middle East & Africa Region. 

· Approaching & establishing contact with NOCs, IOCs, Local Holding, EPC & Investment Companies. Expanding existing customer portfolio and make prospecting efforts.
· Market penetration and growth, assist in the increase of the company’s penetration in the region.
· Identify, forge and collaborate strategic alliances / partnerships / business associates.
· Organizing business meeting with key & new customers in coordination with senior management.
· Successful experience of handling collaboration at UAE, Iraq, Kurdistan, Kuwait, Nigeria.

· Tender Search – Public Tenders from NOCs/IOCs for Middle East & African Countries.

· Enquiry management, Bid/No Bid decision, Proposal Development Planning.

· Respond to incoming enquiries, qualifying opportunities and pursuing these through the sales funnel as appropriate.

· Scoping, Estimation/ Tendering / Proposal Development Support & Follow-ups.
· PQs and registrations at various NOCs, IOCs etc.

· Submitting weekly market update on oil & gas development, upcoming project, plan & investment across Middle East & Africa in line with company’s product/services. Listing as prospect & follow.
· Front End Sales and Marketing, BD plan development and implementation.
· Customer visits, Establishing Associates/ Partners/ Agents 

Focus: Oil & Gas Asset Owners/ Operators, Large EPC/ Turnkey companies
Key Market: Production (onshore & offshore), Storage, Transportation & Refining facilities in Middle East & African Countries.
Descon Engineering, Abu Dhabi, UAE




                       Nov 2012 – Feb 2014
Descon Engineering Limited is an integrated engineering services and manufacturing company operating in Middle East. Integrated package of solutions encompasses engineering, procurement, manufacturing, construction, commissioning and maintenance for Oil & Gas, Energy, Infrastructure and Process industry.
Business Development Engineer

· Promote company’s Solutions related to Engineering, Construction & Maintenance services.

· Handle all incoming enquiries (in coordination with respective department concerned person)

· Coordinate proposal requirements with departments and Stakeholders to ensure timely and well comprehended information to meet proposal specifics.

· Track upcoming projects, ongoing bids & follow up of submitted bids.

· Submit Pre-qualification and Registration documents to government & private companies.

· Assist Proposal Manager and Proposal Coordinator by completing all assigned tasks.

· Coordinate closely with HO for expediting technical details related to design/engineering.

· Interface meetings with Clients, Head BA, and Operations Manager to facilitate business acquisition.

· Pre and post tender coordination with clients including Technical Queries (TQs)/ Commercial Queries (CQs) raised by client.

· Visit clients periodically to know clients upcoming projects, requirements & generate enquiries.

· Clientele: End Users / EPC Companies in Oil & Gas & Power sectors.

Shiv-Vani Oil & Gas Exploration Services Ltd, India 


                       Feb 2010 – Nov 2012

Shiv-Vani - Leading Company in E&P Services provides a bouquet of completely integrated services including shot-hole drilling, well-workover, deep drilling, seismic services and coal-bed methane extraction and handling in India and Middle East.
Assistant Manager-BD (EPC)

· Track all upcoming business opportunities in sectors like Oil & Gas, Mining, Solar and Highways.

· Prepare Project Information for Tenders, Review Bidders Qualification Criteria (BQC) for management for approval. 

· Qualify assigned opportunities. Coordinating management reviews and sign offs.

· Co-coordinate tender process. Proposal Development Planning. Structure proposal requirements.

· Handle JV/Consortium. Assist in framing up scope split matrix and pre-bid MOU for effective transfer or sharing of Risks and Liabilities.

· Interact with engineering companies, vendors, sub - contractors for effective proposal.

· Track timelines, Risks & Issues, to progress the input for bids, escalate issues where appropriate.

· Monitor and assess the Bid Process and ensure required quality of proposals are met.

· Prepare Prequalification Applications, EOI's & RFQ's and compiling Technical Proposals for various disciplines of EPC (Oil & Gas, Mining, Solar & other Infrastructure sectors) & ensure submission.

· Propose final bid documents and get approvals from the respective functional head.

· Pre and post tender coordination with clients including Technical Queries Commercial Queries 

· Attend Pre-Bid meeting, discussion with Client, Consultant, Subcontractors etc.

· Periodic Customer visit and track upcoming projects.
· Identify qualified sub- contractors, Review of bids and discussion and negotiation

· Negotiate contract terms pricing and schedule, ensure commercially advantageous of PO with suppliers and clients.

· Assist Construction/ Project Manager to review, interpret and help in replying the correspondence which is contractual/ commercial in nature. (Correspondence Mgmt).
· Projects Involved (Bidding to project award)
· Turnkey EPC of Coal Handling Plant and Silo Loading Arrangement at Ananta Siding V & VI for Jagannath area of Mahanadi Coalfields Limited, Orissa (India)

· Commissioning of 2 MW of Solar PV Project under JNNSM in Madhya Pradesh (India)

Al-Alamia Engineering & Technical Services LLC, Muscat, Oman
                        Jan 2009 - Feb 2010
Al-Alamia is one of the leading specialist oilfield equipment and services Supply Company in Oman. 
Sales Engineer   







           
· Provide services to client on behalf of our principals right from product selection to generation of enquiry, submission & follow-up of proposal till order finalization.

· Liaise and co-ordinate with client, consultants, sub-contractors on the requirement, commercial and technical matter.

· Track the progress of Bids submitted and facilitate and expedite response to Technical Queries Commercial Queries raised. Co-ordination with Principals for timely execution of Contracts.

· Interact with client, provide technical assistance & know-how pertaining to the project. 

· Costing & prepare technic-commercial proposal

· Submit & discuss commercial and technical proposals, Visit clients periodically to know clients updated requirements.

· Identify and develop new business potentials.

· Establish PR with existing and prospective clients.
· Handling Spare Parts Enquiries

· Al-Alamia Engineering & Technical Services LLC (AETS), being approved vendor for supply of spare parts to Petroleum Development Oman (PDO), receives regular eRFQ (www.ixnet.com.om) for spare parts.

· Evaluate & float enquiries to Pincipals and partners

· Ensure proposal of trader/manufacturer comply the fit, form & function of customer requisition.

· Conduct bid summary, compare & recommend viable supplier.

· Communicate & negotiate with trader/OEM for commercial terms & condition

· Prepare & release PO to trader/OEM.

· PO Follow up (Delivery Date & Status).

· Manage PO execution, documentation, logistic co-ordination & responsible for delivery.

· Liaise with accounts for invoicing client.

· Look out for new principal (OEM) prospect & try to be their dealer/local representative.

· Document Controller/Expeditor

· Update the document status of ongoing project.

· Maintain & expedite the document flow between our principal & client.

· Monitor the Milestones of on-going project and liaise with accounts for invoicing.

· Responsible for safekeeping of incoming & outgoing documents.

· Co-ordinate with client & principal on delivery of material & closure of the contract.
Castrol India Limited, India
                                                                                         Jun 2007 - Jan 2009
Castrol India Limited is an automotive and industrial lubricant manufacturing company.  

Sales & Operations Executive

· Responsible for sales of Lubricants in Workshop Stream. 

· Frequent visits to the customer. 

· Getting orders & responsible for delivery to the client.

· Market intelligence.

_________________________________________END_______________________________________
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