
Deepak 
E-Mail: deepak.255363@2freemail.com 
A result driven Sales and Marketing professional with  10+ years retail and Channel sales experience in the FMCG,  IT and Consumer Electronics industry, having strong experience in the UAE market.
Areas of Expertise  
	· Budgeting 

	· Marketing and promotions
	· Business development

	· Merchandising
	· Team building - leadership
	· Stock control



	· Maximizing profits
	· Training
	· Customer service


	  
	      
	   


PROFESSIONAL EXPERIENCE:
Trigon LLC
(Al Ghurair Company)

                 2008 – Present

We are the one the biggest IT distributor in the UAE.Trigon is the part of AL GHURAIR GROUP of Companies. They have business interest in Banking, Insurance, Mineral Water, Shopping Malls etc.

Trigon LLC is a distributor of many IT hardware products some of the best brands are in line up are Creative,Samsung,LG,Viewsonic,Benq,D-Link,Mustek,EloTouch,Xerox,Packard Bell, Lenovo,Acer, Pen-Power, Philips ,Net gear are some of the brands
Designation: 
Senior Account Manager 
Responsibility 

· Develops a business plan and sales strategy for the market that ensures fulfillment of company sales goals and profitability.
· Analyzing a timely update on the marketing and promotional activities carried out by the competitors in the market and reporting the same to the higher management so as to come up with a competitive marketing strategy to promote the product and ensuring the same to be executed within the guidelines of the company policy.
· Understanding, analyzing the requirement and the potential of a partner and suggesting the appropriate products to be marketed through them.
· Forecasting and ensuring adequate SKU levels are maintained with both the outlet as well as with the company stock, making sure of the uninterrupted supply of the items to the consumers even at the time of special offers and promotions.

· Provide timely, accurate, competitive pricing to all partners and get approvals on the same from vendor with maximum profit margins.

· Maintains contact with all clients in the market area to ensure high levels of client satisfaction.

· Provide daily direction, sales training, and guidance to sales team members in a multi-location retail environment on how to educate customers regarding the benefits of the products and services, as well as the queries regarding the product, pricing, and availability.
ACHIEVEMENTS

· Provide the organization with an increase of 25-30% by introducing new and innovative promotional activities in order to boost the sales.

· Maintained a regular growth of 10to15 percentage between the quarters on the overall range of products handled. 
· Played a key role in the success of the companies promotional activity done through GITEX, DSF&DSS by setting up the promotional activities, pricing strategies and stocks
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 Designation: 






Account Manager – Retail 

· Meet monthly sales targets

·  Build and maintain a team of consistent and VAR Resellers

·  Provide individual coaching and developmental training for sales reps

·  Partner with team’s participation in outbound sales efforts including store marketing activities and  other special promotions 
· Maintaining and developing existing and new customer relations through planned individual account support, and liaison with internal order-processing staff.

· Monitor and report on activities by carrying out market research on competitors and customers, and provide the relevant information to the management.
ACHIEVEMENTS
· Lead a team for GITEX Shoppers 2007 and achieved the Target which was given by the company.

· Grown 100%+ business with Spinneys,Jumbo,Al Sayegh Brothers, Falcon Enteriantment,JVC,Salam Studios etc

· Achieved - Annual Gross Profit within 9 months time.

Pearl Drinks LTD   
    

                                  2004 – 2006
Designation





Sales/Marketing Executive
M/s Pearl Drinks Ltd., one of the biggest franchise bottler of Pepsi Foods Ltd., having 90% of bottling plants in India and abroad. Pearl Drinks Ltd.is the sister concern of Jaipuria Group of Companies having a turnover of over 800 crores and master franchisee of Pizza Hut chain in India and manufacturer of Cream Bell ice cream in India.

Responsibilities:
· Handling the market of Pepsi brand soft drinks in West Delhi.

· Handling direct route and distributors and retailers.

· Handling a team of 31 members.

· Handling retail sales and company authorized agencies.

· Coach and Motivate route agent and DSM.

· To keep eye on competitors activities.

· Proper selection of outdoors like wall painting, hoardings, and glow sign boards, etc.

· Handling outlet queries, problems and solving the same by coordinating with the concern department.

ACHIEVEMENTS
· Consistently achieving the sales target over 100%.

· Increase the dealer base from 850 to 1330.

· Won many prizes in all ‘chalo bazaar day’ events.

· Won gifts in all company meeting for best performance.
QUALIFICATIONS
· Masters of Business Administration, Sales and Marketing from Rajasthan University.       

· B.Com  from Commerce College, Rajasthan University, Jaipur.

PERSONAL DETAILS:

Date of Birth: 10/09/1981
Sex: Male

Nationality: Indian

Marital Status: Maried
Languages Known: English, Hindi and Kashmiri 
Visa Status: Employment (Jebel Ali Free Zone Visa)
License: - Having Valid UAE Driving license
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