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Professional Profile
	· Seventeen (17+) years of experience in Air-conditioning/HVAC field

· Specializing in  
· Detail design engineering of HVAC system viz., Heat-Load calculation, selection of equipment, duct & pipe routing, preparation of shop drawings & specifications 
· Air Conditioning Cooling Load calculations, Heat Load calculations following ASHRAE/ISHRAE codes
· Duct system design, supervision, duct fabrication and installation of the ductwork following SMACNA 2, DW 144 codes.

· Chilled water pipe design and pump head calculation, selection of chilled water pumps.

· Calculation of static pressure of Blowers & Pumps and their selection.

· Selection of Chillers, AHU’S, FCU’S, Exhaust Fan, Blower and other Accessories.

· Preparation of drawings for A/C equipment’s and accessories installation.

· Ensure smooth commissioning of the erected HVAC projects.

· Maintaining records and archives to company standards.
· Exposure to Business development and Customer support management (corporate clients)

· Exposure to Project management and vendor management

· Exposure to safety work environments, control the use of material and avoid damages and waste, request material, tools and equipment needed for the projects and issue the foreman daily instructions as per the work plan.

· Handled project delivery of worth USD 150,000 (Chilled Water System/VRVs/Centralized Duct Work and splits)

· Well-travelled with international experience across various markets and cultures such as U.A.E.
· Led & managed teams ranging from a size of 2 to 30



Career Highlights
Seth & Co.; India








                 2008 –Till now

Business Development and Delivery Head (HVAC Services)
	Seth & Co. is established HVAC Contractors ( Trunkey Contracts) , Sales and Service Dealers for the leading Air-conditioning Brands In Northern India
	


Responsible for business development through engaging in bid management and submission process, cross selling additional services to existing client; and leading/executing project delivery  
Key Achievements
· Bid winning of USD 500,000 over period of 5 years through RFP process for two national banks, insurance companies, Restaurants with focus of pan India delivery 
· Saved USD 40,000 by adopting in lean procurement practices

· By adoption best customer service practices, was able to achieve 67% customer retention over period of 7 years

· Opened four service counter in NCR and was able to break even in average of 8 months due to aggressive sales Promotion techniques
Key Clients developed / Projects Delivered
· Media Trans Asia; USD 150,000; Deployed VRV Systems for four floors of around 268 HP
· Bank of Baroda; USD 70,000; Designing and construction of Centralized Duct Work for 4 Floors (Head Office New Delhi)
· PNB Housing Finance Limited; USD 80,000; Deployed Different type of Airconditioning such as Split, Ductables, Cassettes etc. 26 offices across India Basis

· Future Generali Insurance Company; USD 25000;Deployed Ductables, Execution Duct work (15 Offices across India)
· Bikers Café and Restaurants; USD 15000; Chill Water System, Spiral Duct Work and deployed Kitchen Ventilation by providing Air Washer and Scrubbers

· Urbane Café; USD 10000; Deployed Cassettes, Ductables centralized Ductwork 
· Tivoli Resorts ;USD 40000;Deployed Splits, Ductables piping of Chilled water System to its “Liver Pool Station”
Hitachi Plant Technologies Ltd.; Dubai 




                                  2007 - 2008
Site Manager
	Based in Dubai in the UAE; Hitachi focuses primarily on developing our water treatment system business as well as HVAC systems, machinery & power systems, and so on.
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	Responsible for: 
· Looking after HVAC division by handling all functions such as, Erection, Installation, after sales services ETC.

· Cost Estimation with all specification, Preparing Bill of Quantities

· Maintain and build key relationships with consultants, Architects, clients.

· Prepare and keep updating list of existing and new projects.

· Generate service business and maintain good business standards
Key Clients developed / Projects Delivered

· Palm jumeirah Mono Rail Dubai; USD 300,000; Atlantis Mono Rail Station, Deployed VRV systems for 130 HP, ventilation work done in Electrical Room
· Mizuho Corporation Bank Dubai; USD 15,000; Execution of Chilled Water System, Deployed Of AHUs and Duct Work.


SHARAD AIRCONDITIONING CO.






                     2006 – 2007
Manager RLC (Residential and light commercial) Projects
	The whole subsidiary of Sharad Insulations and Interiors Pvt. Ltd. SACo has established itself in this decade in both commercial and low commercial market by being the channel partners of Carrier and Toshiba. SAC has its presence in the entire India being North and South the dominated markets.
	


Responsible for: 
· Looking after HVAC division by handling all functions such as, Erection, Installation, after sales services ETC.

· Cost Estimation with all specification, Preparing Bill of Quantities

· Operate RLC division by handling all functions such as sales, Installation and service.

· Maintain and build key relationships with consultants, Architects, clients.

· Prepare and keep updating list of existing and new projects.

· Generate service business and maintain good business standards

· Generating new client relationships & retaining existing relationships  

· Settling of long pending outstanding issues

· Acting as a single window for key customers in terms of meeting cost, setting their logistics & fulfilling delivery and services commitments.
KENT RO SYSTEMS


   




             
           2004–2006
Manager
	One of the leading manufactures in India of water purifiers through reverse osmosis techniques
	


Responsible for: 
· Handling service staff and promote annual maintenance contracts to promote  business standards 

· Acting as a single window for key customers in terms of meeting cost, setting their logistics & fulfilling delivery and services commitments
Bablani Aircon Pvt. Ltd. (Authorized Dealers Carrier Aircon Ltd.)

             
           2000–2004
Manager
	Sales Distributor for Carrier Aircon Ltd. in Delhi & N.C.R and is market leader among the top most competitor dealers of Carrier Aircon Ltd. with largest retail chain in North Delhi for Window types and Split types air conditioners. Also leads in selling Duct able types split air conditioners up to 17 Tr.
	


Responsible for: 
· Erection and installations of air-conditioning System and equipment

· Business Development: Assisting Service manager in designing their Annual maintenance schemes. 

· Maintenance of service staff and looking after the administration department also.

· Acting as a single window for key customers in terms of meeting cost, setting their logistics & fulfilling delivery and services commitments.

· Generating new client relationships & retaining existing relationships  
Qualifications
Master of Business Administration (MBA), 2005 - 2007 

Symbiosis, Pune
Certified AutoCAD Master in Mechanical Designing
Delhi, India

Advance studies in Heat Ventilation & Air conditioning 
Carrier Training Institute (A concern of Carrier Aircon Ltd.), Delhi, India

Advance Training in Design and Drafting of HVAC systems 
N.S.D.C (Government of India), Delhi, India

Diploma in Trade of HVACR
From Industrial Training Institute, Delhi, India

Certification in Computing (CIC) 
Indira Gandhi Open University (IGNOU), Delhi, India

Bachelor of Arts 
University Of Delhi, Delhi, India
Apprenticeship

Voltas Limited, Delhi, India
