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Summary 
I have 13 years of experience in sales. I worked for ten years in world’s leading healthcare company ABBOTT laboratories that provided me opportunity to learned and get trained in best selling practices that enable me to achieve my targets throughout my career. I have in depth knowledge of sales processes that helped me to deal with challenging sales environment professionally. I am composed, disciplined & result oriented sales professional. Since last 3 years I am with Banking sales process that further boosts my capabilities as sales person.  
Target achievement, Time management and SMART working are my key traits that I have developed over period of more than one decade.
Career Details
UNION NATIONAL BANK (May-15 to till date)                                                   
              Position: Senior Sales Executive- (SME)                                             
· Analysis of the audited financials, bank statement and all other necessary documents according to bank policies and procedures.
· Cold calling to arrange for meeting with potential customers to prospect for new business.
· Calculation of DBR.
· Preparation of business loan file and proposal submit to head office.

· Account opening for SME clients.

· Getting necessary approvals from credit and others departments with respect to business segment.

· Achieving monthly targets.
AL HILAL BANK (January-14 to April-15)                                                                        
Position: Senior Sales Executive- (SME)                                                               
· Source Business Finance to New and Existing Customer.
· Preparation of business loan file and proposal submit to head office.

· Getting necessary approvals from credit and others departments with respect to business segment.

· Account opening for SME clients.

· NBC account opening for the clients.

· Managing self built portfolio and achieving monthly targets.

· Successfully completed the training regarding SME, Business banking.

· Convincing targeted SME on Islamic finance and also share the potential benefits of Islamic finance so that they would prefer it over other business loans services.  
· Preparation of weekly/monthly route plans, sales  reports and presenting them to sales manager.
ABU DHABI ISLAMIC BANK   (April 2013- December 2013)
Position: Sales Executive-(Credit Cards)
· Identifying potential customer preferring Islamic Banking and convert them from traditional Credit Card to Islamic Credit Card.  
· Developing news leads and clients

· Arranging meeting with the clientele and introducing them to the company and offer our services

                  ABBOTT LABORATORIES (PAK) LTD    (January 2003 – April 2013)
Position: Medical Representative
· Achieving sales target of individual products
· Training junior sales officers in terms of product knowledge, features and benefits

· Client relationship management

· Strategy implementation/development

· Focusing on increasing business

· Arranging meetings with the clientele and introducing them to the company and offer our services

· Responsible for organizing and managing all promotional programs such as symposia, exhibitions, presentations, workshops, et cetera.
Professional Achievements
· Winner of the Man of the Year award 

· Achieved Pride of Performance 
Academic Qualifications 

· Bachelor of Commerce — University of Karachi

· Intermediate (Commerce) — Board of Intermediate Education Karachi

· Matriculation (Computer Science) — Board of Secondary Education Karachi

· Diploma in IT — Skill Development Council Karachi

Professional Training

· TOPS — Techniques of Persuasive Selling

· FOS — Focus on Selling

· Road Safety Training
Computer Skills

· Microsoft Office 

· Windows 7

· Windows Vista

· Windows XP
Strengths

· Communication Skills

· Self-motivated professional

· Personal Management

· Goal Achiever — Meeting deadlines, balancing multiple tasks 
· Highly motivated to learn and experience


