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CURRICULUM VITAE 
Kirabo 

Kirabo.258483@2freemail.com
Al Baraha, Dubai UAE

Nationality
: Ugandan

Civil Status
: Single

Visa Status
: Tourist Visa 

Languages
: English, Arabic

SALES PROFFESIONAL
Professional profile
Energetic culinary professional with extensive experience in product sales and assessing client needs.   As a dynamic and flexible Sales Representative with blend of creativity, am driven to create new customers within a short amount of time.  Motivated to generate and increase sales while delivering top-notch customer care.
Career objective
Currently looking for a new and challenging sales and customer service position where I can fully utilize my sales and customer service experience, marketing knowledge, corporate training and sales management skills to increase profits and bolster growth.

Skills

CAREER SUMMARY
ACENTTRIA SOLUTIONS

Sales Executive Dec 2015 to Date

Primary responsibilities

· Sell telecommunications products and services to both individuals and companies.

· Sell VoIP for corporate technology and communications systems.

· Build market position by locating, developing, defining, negotiating, and closing business relationships.

· Keep abreast of current technology trends.

· Identify, contact and build relationships with prospective customers through a combination of telephone and in-person cold calls, networking and referrals to obtain appointments. 

· Leverage the CRM system to develop prospecting and sales strategy that ensures high activity and effective closing ratios. 

· Book and install new lines/circuits/bundles/services to meet established monthly quotas.

· Write and submit accurate orders.

· Design customized, cost-effective solutions for the client.

· Manage a territory using technology, prioritization and time management skills. 

· Submit pricing and pre-qualification requests reflecting the client's requirements.

ASSISTANT SALES MANAGER 12/2012 to   05/2015
RHINO 4 (U) LTD     

· Contacted new and existing customers to discuss how their needs could be met through specific products and services.
· Negotiated prices, terms of sales and service agreements

· Quoted prices, credit terms and other bid specifications.

· Identified prospective customers by using business directories and following leads from existing clients.

· Wrote sales contracts for orders obtained and submitted orders for processing.

· Selected the correct products based on customer needs, product specifications and applicable regulations.

· Created sales contacts with on- and off-premise accounts.

· Recorded accurate and efficient records in the customer database.

· Prioritized tasks and projects to meet tight deadlines
SALES REPRESENTATIVE 03/2009 to 10/2012
NYANZA TEXTILE COMPANY – KAMPALA, UGANDA


· Created strategic brand building events to expand the current product portfolio
· Attended monthly sales meetings and quarterly sales trainings
· Prospected and conducted face-to-face sales calls with business executives and directors throughout assigned territory.

· Consulted with businesses to supply accurate product and service information.

· Kept detailed records of daily activities through online customer database.

· Met existing customers to review current services and expand sales opportunities.

· Maintained knowledge of current sales and promotions, policies regarding payment and exchanges and security practices.

· Built relationships with customers and the community to promote long term business growth.

· Exceeded team sales goals by 70%
EDUCATION AND QUALIFICATIONS
DIPLOMA IN BUSINESS ADMINISTRATION: 2009 KAMPALA INTERNATIONAL UNIVERSITY- KAMPALA, UGANDA
UGANDA CERTIFICATE OF EDUCATION: 2007 MITYANA SECONDARY SCHOOL, MITYANA, UGANDA


