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Professional Summary

As a qualified MBA Graduate, holding 7 years of hardcore sales experience in Banking and Insurance sectors, looking for an opportunity to be associated with a dynamic corporate, prove myself in achieving the organizational growth and add to the marketing strength of the company for mutual development.

Max Bupa Health Insurance Company: Worked as an Assistant Sales Manager in Direct Channel and dealing with Health Insurance Product from September 2011 to November 2015.
Responsibilities

· Well experienced in Client Acquisition from the open market. 
· Responsible to maintain Cost of Acquisition to become profitable to the Organization.
· Well experienced in Customer Retention by giving post sales service and keep tracking of their renewals on time to time.

· Maintain daily tracker and keep tracking the customer follow up calls on time to time.
· Doing SWOT analysis month on month to overcome weeknesses and strenthen profissionally and personally.
Achievements: 

· Got 2 promotions and became Assistant Sales Manager.

· Qualified for International Trip and visited Dubai for 3 days and 2 nights in the month of August 2014 by achieving Annual League Target. 

· Qualified for two domestic trips in the month of April 2012 and April 2013.

· Awarded as a Champion of DST-Hyderabad by CEO of the Company.
· Awarded Golden Player of the Month by Director-Sales and Distribution.

· Awarded Golden Player of the Quarter by National Head and Zonal Head.

· Received best performance awards from Director-Sales and Distribution, National Head and Zonal Heads separately. 
· Maintain good conversion ratio (40%) across the branch by tracking input v/s output.

· Maintain renewal persistence above 90% year on year.

· Receiving incentives month on month by over achieving new business target as well as renewal target.

HDFC Standard Life Insurance: Worked as a Sales Development Manager in Direct Channel at Hyderabad Regional Office and dealing with Life Insurance from May 2007 to October 2008.
Responsibilities

· Experienced in Client Acquisition form the open market and selling of both Investments and Insurance Plans.

· Sit with the individuals at their offices / residences, do the need analysis and suggest them the suitable plan for both life insurance & investments. 

· Direct interaction with the HNIs, top officials of the reputed companies for promoting specialized plans to garner high premium.

· Maintain the customer’s portfolios and suggesting them the suitable investment plan to maximize the returns from the market.

· Experienced in Customer Retention by giving post sales service and keep tracking of their renewals on time to time. 

HDFC Bank: Worked as a Sr. Sales Officer in Direct Channel, sourcing high quality business from NRI’s from February 2006 to April 2007.

Responsibilities

· Sourcing NRI leads from the open market and cross selling of all banking products especially NRE and NRO accounts.

· Direct interaction with the NRI’s, HNIs, top officials of the reputed companies for promoting specialized plans to garner high investments for Life Insurance, Mutual funds and Fixed Deposits.

· Retain the customer by giving post sales service and keep tracking of their portfolios for getting good market returns.

Academic Profile

· M.B.A. in Marketing Management & Human Resource Management from CBIT (Affiliated to Osmania University) in the year 2005.
· B.Com. from Kakatiya University in the year 2002. 
· NSE’s Certification of Mutual Funds(AMFI).

· Certificate of Life Insurance from IRDA.
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Date of Birth 

:  13th July 1982.
Marital Status
   
:  Married.
Resident Country
:  India

