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	Gulf experienced professional with excellent career track in purchasing and business administration gained from reputed organization. Willing to leverage skills and expand horizon within any challenging work environments that provides opportunity for growth.  Possess 9+ years of success and efficiency in sourcing, supplier selection, purchase contract negotiation, market trends identification and knowledge of procurement methods including online market place. Result-driven, dynamic and assertive team player excelled in delivering quality results on areas of responsibility. Have excellent communication, interpersonal, negotiation, convincing, business administration and good local market knowledge. 

	AREAS OF EXPERTISE 

	· Strategic Sourcing
	· Bidding Management 
	· Financial Planning & Analysis

	· Global Procurement
	· Vendor Management
	· Material Management 

	· RFQ/RFI/RFP/ITB/Solicitations
	· Contracts Management
	· Pricing 

	· Price Negotiations
	· Contracts reviews
	· Budget 

	Education

	

	Secondary School 

Milagres PU College, Mangalore                                                                                                             
	1998-2000

	Pre-University  (Mathematics , Physics, Chemistry, Computer Science ) 

Tippu Sultan College, Mangalore, India 
	2000-2002

	Bachelor of Science (Mathematics, Physics, Electronics)
Mangalore University
	2002-2006

	CIPS- Level 2  (Chartered Institute of Procurement & Supply)
Dubai, UAE 
	In Progress


	Achievements

	· Victoriously secured qualified suppliers in the market through extensive market research.

· Obtained the best rate from suppliers considering interest of both parties

· Negotiated with various Lab providers for Test & Tag with over 50% reduction from initial quote.

· Obtained the best rate from suppliers considering interest of both parties.
· Acquired good understanding of the local market and remained updated at Online Patrol. 
· Participated in various project development activities.


	Career Snapshot

	

	Senior Procurement Officer 

Uniworld Medical
	Oct /2014- Aug 2015

	Uniworld Medical is a division of Uniworld FZE. The division’s main business activities includes supply, commissioning and erection of various products for the US Military, British Military (MOD), various UN agencies (UNHCR, UNOPS, UNAMA, UNDP etc.) and Onsite Medical Services.

www.uniworldgroup.com

	Procurement/ Sales Consultant
Vision Time Fze  Dubai, U.A.E
	Dec/2013-  Oct/2014

	Vision Time Network a company specialized in the broadcast of Russian TV channels. 

www.vision-time.com

	Procurement Manager 
Junaid Sanitary Installation Services LLC, UAE
	Nov/2005-Oct /2013

	Junaid Sant Inst Services was a leading provider of the finest, most modern and innovative swimming pools and spa’s and also in MEP contracting in the UAE. The company was closed on 2013.  


	Job Description 

	Senior Procurement Officer 
· Set-up of best practices by negotiating and conducting change management in order to address savings and increase efficiency.

· Commercial evaluation of the bids, negotiation of payment terms and awarding the contract.

· Manage relationship with suppliers in order to meet current and future Business expectations.

· Identify international and local potential suppliers, Prepare request for quotation, negotiates prices and obtain specifications.

· Perform spend analysis looking for ways to reduce cost and acquire savings.

· Providing Significant cost savings and cost avoidance through creativity and use of effective supply chain management techniques.

· Compare prices from different suppliers, compute costs and recommends competitive suppliers.

· Supports bid process by identifying suppliers with competitive prices.

· Maintain short and long term plans for each category of purchasing(commodity files)

· Provide prices and opportunities for the annual budgeting process

· Review buying feedback reports and monitor sales performance on weekly basis against set targets and provide recommendations to the management as to buying strategy for a respective brand.

· Negotiate with suppliers on provision of training for the concerned product.

· Negotiate terms and contractual commitment with existing or new suppliers.

· Keep abreast of market trends and awareness of competitor activities.

· Attend meetings with Vendors & Service Providers to assist director of Procurement to evaluate proposed Services/items and relevant contractual terms & conditions.

· Processes any amendments / cancellation to Purchase Order.

· Forecasting Price trends.

· Prepare relevant notes/reports; to assist Procurement manager and the Purchasing Committee in Decision-making process.

· Co-ordinates with warehouse to ensure that all received / purchased items are safely stored for timely delivery & Installation as per approved and prescribed procedure.

· Recommend and monitor progress on alternative material/supplier approvals.

· Take sourcing decisions, gain approvals and agree implementation with internal stake holders.

· Ensure that all purchase orders are available with proper documentation, authorized and cost codes available.

· Deliver against developed budget.

· Guide and motivate subordinates to enhance performance and produce quality work, and ensure that they are continuously developed for higher level roles.

	Sales Consultant
· Distribution and management of the 16 top rated Russian channels in the U.A.E. Including commercial distribution, DTH platform Distribution, Cable distribution and mobile TV Distribution.

· Negotiate and finalize the distribution rights with the Russian TV Channel Partners.

· Prepare competitive analysis which helps in budgeting, implementation of sales strategies etc.

· Negotiating distribution rights with the third party channels on exclusive / Non-exclusive basis across U.A.E

· Identify , create and implement targeted marketing campaigns to support the distribution business

· Working closely with the Sales Director to prospect, pitch & close new business.

· Address client concerns and ensure the resolution of issues in a timely manner.

· In charge of budgets and administration.

· Delivering ongoing market analysis and assessment of competitors.

· Retain accounts through the development of strong relationships with key decision makers

· Oversee existing campaigns to grow key accounts

· Work with dealers and distributors on spreading awareness to maximize revenue.

· Preparing competitive analysis to facilitate budgeting, implementation of sales strategies, etc.


	IT Skills

	Knowledgeable in SAP MM (Materials Management), Tally accounting software, MS Office Suite, Internet and E-mail Applications


	Personal Details

	


	
	
	

	Date of Birth
	:
	3rd August 1984

	Marital Status  
	:
	Married

	
	
	

	
	
	

	Languages    
	:
	English, Hindi, Kannada, Tulu & Konkani
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