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AREAS OF EXPERTISE
· Extensive product knowledge  ● Identifying sales opportunities  ● Lead generation ● Closing Sales

KEY SKILLS AND COMPETENCIES
· Good communication skills and a excellent telephone manner.
· Able to sell to large and small clients.
· Have a professional style of communication & ability to build rapport with prospective customers.

· Highly Motivated - Smart appearance and Presentable.



Languages and Computer Skills
Language: 


English (Fluent) – Arabic (Workable)




Hindi    (Fluent) - Urdu   (Fluent).
Computer proficiency:

Advance User of Micro Soft Applications.

PROFESSIONAL WORK EXPERIENCE
Established in 1988.Fixit Express Business Administration Services is the National Company, in the field of tracking and clearing documents, operating through dedicated team of PRO. We have committed since its inception in 1988 to work  as part of the overall vision and aims of the UAE Government in the development process. 

Sales Executive. (Dec 2013 to till date)
Dubai - UAE.
Alshaya Retail is a part of the wider group of business owned by the Al Shaya group, A family- owned business which was founded in Kuwait in 1890 and which has become a  byword for trading and commerce, both in the middle east and internationally. 

Store Supervisor. (Dec 2011 to Feb 2012)

Dubai - UAE. 
Vodafone India is a second largest company in telephone operators in India
having approximately185 million customers as of June 2015 it offers both prepaid and
postpaid GSM cellular phone coverage throughout India and many call centers and 
stores all over country.
Sales Executive. (Jan 2010 to Dec 2010)
Hyderabad - . India
Responsibilities 
· Working as part of the sales team to develop both new and existing markets.
· Involved in developing sales & pricing strategies.
· Liaising with customers & the dealer network to answer and resolve their queries. 
· Identifying and then researching potential leads and opportunities.
· Constantly developing existing sales processes which will generate sustainable growth. 
· Responsible for developing own portfolio of customers.
· Collecting all the information required to create a request for an estimate. 
· Writing accurate & informative sales reports and documentation.
· Contacting prospective clients by phone and email.
· Identifying the customer's needs.
· Dealing with a diverse range of clients in the private and the public sector.
· Evaluating competitor activity and developing appropriate responses.
· Attending sales appointments at clients premises. Attending trade shows and exhibitions when required.
· Calling potential clients via telephone or personal visit. 
· Making appointments to meet new and existing clients.

ACADEMIC CREDENTIALS
Facilities: Osmania University established in 1918, is the seventh oldest in the Country, third oldest in South India and the First in the princely state of Hyderabad. The establishment of Osmania University symbolizes a renaissance in the Indian Educational System and has shown a remarkable resilience throughout its existence.

Bachelor of Commerce (Computers) 2013

PERSONAL DETAILS

· Nationality: Indian
· Birth date: Jan 20 1988
· Visa Status: Employment Visa
· Marital Status: Married
· Driving License: LMV
