JITTU 
Bank Street, Burjuman, Dubai, UAE.
Email: jittu.264352@2freemail.com
PROFESSIONAL SUMMARY


· Successful Marketing professional with 5+ years of experience in Sales and Marketing and Strategy Formulation, Planning and Drive Activities that ensures achievement of team goals 
· Excellent Marketing and Business Skills, have retained many clients(Corporate and Retail including HNI clients)
· A quick learner, ability to think outside the box, strategy development, develop and integrate marketing tools.
SKILLS
Executive Team Leadership, Sales Management, MIS Report Generation, Client Servicing, Process Improvements, Market Analysis, Staff Training and Development 

PROFESSIONAL EXPERIENCE
CITI BANK - Senior Relationship Officer

(October 2014 till Date)
· Handling Portfolios of Corporate Companies and Relationship Management for their HR, Staff Payrolls and Financial requirements 
· New Business Development for financial products of Bank including payroll accounts, liabilities and loans i.e. Personal Loans and Salary Transfer Loans
· Achieving Sales Targets month on month 
· Received “Star Of The Month Award for Superior Performance” in January 2015 and May 2015 


R S REAL ESTATE AND INVESTMENT GROUP - Relationship Manager

(February 2010 till March 2014)
· Business Development and Customer Relation Management through Selling Financial Products like Insurance, Loans and Credit Cards and Revenue Generation
· Handling a team of Executives and Training them to perform effectively
· Networking and Managing Retail and Corporate clients for Real Estate and Financial Investments 
· Managing Financial Portfolios, Strategizing, Timely Review and Advising products  beneficial to their portfolio
· Assisting clients with their Real Estate Documentation and legal formalities


PLATINUMONE WEALTH MANAGEMENT PVT LTD 

ICICI PRUDENTIAL Life Insurance Group - Wealth Manager 

(March 2007 - November 2008)
· Received a “Flying Start Award” for Top Performer of the Company

· Handled a team of 15 Financial Advisors, responsible for Revenue Generation 
· Customer Lead Management and Sales of Life Insurance, General Insurance as well as Home Loans 
· Relationship Management and Financial Portfolio Management of Clients with periodic reviews and reports 
· Periodic Training of Team Members and Reviewing Team Performance
· Meeting the set standards and protocols that ensured increase in revenue and sales
· Managing High Net Worth Individuals Portfolio to ensure effective Wealth Management 
HDFC BANK LTD - Contract for 6 Months
· Marketing and Sales of financial products of bank including Current Accounts, Fixed Deposits and Mutual Funds to walk-in clients
· Revenue Generation and Business Development which included customers other than walk-ins

· Inter Department coordination for smooth functioning of tasks
EDUCATION
	Course
	Institute
	Batch
	Major
	Grade

	MBA
	Welingkar Institute of Management Studies
	2010 -2013
	Marketing
	First

	MCOM
	Mumbai University
	2006-2008
	Business Management
	Second

	BCOM
	H R College Of Commerce
	2003-2006
	Business Management
	First


PERSONAL INFORMATION
UAE Driving License: Under Process
Date of Birth: 06/03/1986

Nationality: Indian
Hobbies: Reading books, learning New Concepts and Gymnasium.









Yours Sincerely,





JITTU JADHWANI
      Date:

                                        
