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Zahidrahim

Zahidrahim.271756@2freemail.com  
SENIOR LEVEL ASSIGNMENTS

Sales & Marketing ~ Business Development
Industry: Manufacturing, Assemblies & Production
PROFILE SUMMARY

· A result-oriented professional offering over 10 years of experience & diverse roles in:
Channel / Distribution Management

Sales & Marketing 



Brand Management 

Business Development 


Key Account Management 


Team Management 

Product Promotions 



Market Research 




Product Launches 
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Academic Details



Currently associated with Astro Power General Trading, Dubai as Sales Manager
· Knowledge of exploring & developing new markets, appointing channel partners, brand promotion, new product launch, accelerating growth & achieving desired goals
· Consistent success in maximizing corporate performance, driving growth, generating revenues, capturing market share and enhancing the value in markets

· Expertise in handling the region with maximum contribution in terms of revenue/ profitability/ value/ volume & largest network
· A visionary leader who effectively meets goals through strong leadership, interpersonal, communication & analytical abilities
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CORE COMPETENCIES
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Techno Commercial Operations 

· Completing pre-tender obligations like submitting pre-qualifications, study of contractual conditions, project cost analysis including considering cost impact of techno-commercial conditions
· Monitoring contract payments and contract administration requirements as per specifications

Channel Management

· Identifying and networking with financially strong and reliable channel partners, resulting in deeper market penetration and improved market share

· Handling demand forecasting & managing inventory; ensuring optimum inventory levels to ensure timely deliveries to the customers

Key Account Management

· Liaising and building healthy relations with Industrial Units for achieving the business
· Building & maintaining relations with clients, generating business from the existing accounts, achieving profitability and growth
ORGANISATIONAL EXPERIENCE
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Since Sep, 15                      Astro Power General Trading, Dubai as Sales Manager
Key Result Areas:









· Managing multi accounts, Diesel Generator, and HVACs’ system, expanding the current customer base within an assigned territory.
· Meeting clients, Engineering Consultants, generating enquiries, bedding, job in hand opportunities with EPC & MEP
· Establishing, maintaining and expanding customer base and acquiring new client

· Develops a business plan and sales strategy for the market that ensures attainment of company sales goals and profitability

· Submission of beds before closing date, priority job in hands, and focusing the entire market for upcoming project
· Follow up submitted offer, finalizing the deal with the mutual beneficial payments terms

· Facilitate customers in bedding stage, technical and commercial issues, identifying  and monitoring the performance of the competitors in the market place
· Supply of diesel generator as per spec, installation and testing with (Resistive load bank) of the genset to clients with the (FAT) & (SAT) certificates
· Strong installed based record of genset for different project, 

· Marketing for the HVACs’ system, split, Mini VRF, VRF System, Chillier, Air & Water cooled
· Study drawing of the project and designing to place the suitable indoors and out door units to decrease the cost of client 

· Pre-qualification of products with the engineering consultant for the future projects, and approval for ongoing projects.
· Regularly in touch with the consultant for ongoing and upcoming projects, and increasing the account of approval, and installed bases.
· Attending exhibitions, sourcing and making ties with more principal to increase the account of company 
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Sep’12-Sep, 15
IDS Energy/Gulf Commercial Group, Abu Dhabi as Sales & Pre-Qualification Engineer, (Oil & Gas, Power, Contracting, MEPs)
Key Result Areas:
· Effectively showcased the principal products such as Valve, Pipe fittings, and Diesel Generator 9-3300kva with (Perkins, Mitsubishi, Doosan, Scania, and Volvo) engine, synchronization system and ATS panel in UAE market
· Maintained coordinal relationship with contracting, Oil & Gas, companies for future generation of business
· Managed and handled the general enquiries from Oil & Gas companies for miscellaneous product.
· Handled the pre-qualifying process with top engineering consultants, GHQ police, Abu Dhabi commercial engineering and oil & gas companies      
· Involved in submittal of product technical spec, taking approval from engineering consultant, updating vendor list with new products for new projects
· Coordinated with customers for scheduling meeting on daily basis & sourcing new customer and companies for providing best products with excellent services

· Formulated the quotation, costing sheet & considering margin to permanent customer

· Timely processed order to supplier & handling advance payment and balance payment from supplier to avoid late delivery
· Conducted inspection to avoid wrong deliveries & follow up with suppliers for timely deliveries

· Increased the client base for UAE market & generating enquiries for the same

· Developed new & innovative sales plans for capturing new segments & clients

· Worked closely with management team for pricing, preparing tenders submission and writing proposals to clients
· Extended and increasing the numbers of clients in U.A.E and overseas to generate enquiries.

· Experienced in giving proper product presentations to customers and company.
· Designed and implementing sales plans, searching new projects and companies to enhance trade.

· Attended trade shows and exhibitions around the country, and sourcing for more sole agencies for company.
· Ensured deadlines and targets are achieved whilst maintaining a high quality of service. 
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Feb’10-Sep’12

Core Technologies Company, Abu Dhabi as Senior Sales Executive
Clients Handled (Oil and gas companies)

· TAKREER – Oil Refining Company
· ADMA - Abu Dhabi Marine Operating Company

· ZADCO - Zakum Development

· GASCO – Abu Dhabi Gas Company
· ADCO - Abu Dhabi Company of Onshore

· ADAC - Abu Dhabi Airport Company

· ADWEA - Abu Dhabi Water and Electricity Authority

· BANDUQ

· TOTAL ABU AL BUKHOOSH

· Emirates Aluminium
· Emirates Steel

· ADOC - Abu Dhabi Oil Company, Japan

· ADNOC - Abu Dhabi National Oil Company

· NDC - National Drilling Company

· FERTIL - Abu Dhabi Fertilizer

· ADFCA - Abu Dhabi Food Control Authority

· NPCC - National Petroleum Construction Company

· DOT - Abu Dhabi Transport

Key Result Areas:

· Facilitated customers for their requirement such as Electrical (Cable, Breakers, lights), Mechanical (flanges, gaskets, safety relief valve), and Personal Safety items (cover all, helmet, glassed, gloves) etc. 

· Liaised with procurement officers, purchase specialist for introducing and promoting new principals

· Involved in pre-qualifying principal in ADNOC group of companies and presented the same to each buyers

· Handled & maintained coordinal relationship with more than 100 procurement officers & purchase specialist for maximizing the inquiries

· Streamlined marketing plans for determining interest of customers for various products

· Initiated & implemented strategies used for sales, communications & business development 
· Managed the promotional activities for miscellaneous items, electronic, mechanical and personal safety items

· Maintained healthy relationship with customers for future generation of business & opportunities

· Effectively handled the registration process, found new firms for registration and followed up to register the company with new firms to increase the sales target 
· Continuously seek to identify business development opportunities in both new and existing customers.

· Attended exhibitions, made relation with new companies to improve business opportunities
· Performed the inspection for materials & prepared the reports 

· Ensured telex transfer and managed demand draft of suppliers and all other bank jobs 
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Dec’08-Feb’10

Shams Al Qabail Building Material, Dubai as Salesperson
Key Result Areas:


· Involved in sourcing of major companies & contacting them for the sales operations

· Ensured maximization of sales from minimum to maximum level

· Timely communicating with clients after quotation submission and bagging the order
· Effectively maximize margin by negotiating with customer & supplier for price

· Handled & maintained customer accounts for accounts receivables and records for every transaction 

· Managed the maintenance of bank accounts and ensured adequate funds availability 

· Provided balance reports to customers upon requests

· Resolved & attended all queries of customers
· Promoted and prequalify new and existing principals and follow up on pre-qualification submitted documents

· Preparation of a comprehensive report of customers who have delayed installment.

· Worked as a team to ensure customer satisfaction and continued business relationship with the customer
PREVIOUS WORK EXPERIENCE

Nov’06-Dec’08

Daew & Co. Pharmaceutical Company, Pakistan as Territory Manager
Key Result Areas:
· Conducted research for market regularly in order to keep up knowledge of competitors and their products
· Organized meetings and discussion to present products feature and acquaint medical institution with new products
· Paid visit to doctors on weekly bases, presented samples of the medicine and check of the medicine prescribed to patients
· Involved in preparation of weekly visit report to G.M
· Gathered market information about the competitors, new product to avoid sales minimization
· Effectively maximized and increased sales volume, decreased additional expenditures to increase the profit
· Organized monthly meeting to judge the sales, new planning and ideas to cover the region and remove the stagnation in sales
· Formulated strong communication network with subject leaders such as physician, staff members, hospital managers and pharmacist

· Acquired new business opportunities in campaign, road shows, and through web sources

· Enhanced unity, cooperation among the employees, and supported each other to be the leader
ACADEMIC DETAILS

2010

Masters of Science (Economics) from University of Peshawar, Pakistan

2001

B.A. (Economics) from University of Peshawar, Pakistan

[image: image9.jpg]W

(

(A

\ Y7,

S




ITSKILLS
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· Acquainted with MS Office, Peachtree (Accounting), AutoCAD & Internet Applications 
DRIVING LICENSE
Holding valid U.A.E Driving license
Place of Issue:                     Abu Dhabi

Date of Issue:                      14/05/2009

Date of Expiry:                    14/05/2019
PERSONAL DETAILS
Date of Birth:

 10th April 1979
Languages Known:
 English, Urdu, Pashto and Arabic
Nationality:                            Pakistan

Visa Status:                            Employment        
Marital Status:                      Married

