	

	OBJECTIVE  

To pursue a career in a challenging industry, giving me scope to apply my knowledge, hard work and skills to achieve desired objectives of organization.   

BRIEF OVERVIEW 

a. Capable to lead team members in focused direction towards organizational goal.
b. Good communication skill, convincing ability and Co-operation with team members.
c. Lead, assist, monitor, motivate and control team members during implementation of organizational strategies by taking initiative.
EDUCATION 

· Bsc with chemistry 2004


	ACHIEVEMENTS

· Selected as an Area manager in Zydus Cadila in July 2008,a leading pharma company of India.
· Launch KMGCIT sachet and achieved all India highest sales in 6 month time.
· Got promoted as Sr Abm in aug 2010
· Launch Oncovac and Udzire and achieved all india 2 and 1st position in the same.
.
COMPUTER SKILLS

      Good at Internet surfing, knows word, excel, power point.
STRENGTHS

· Excellent team management skills.

· A flair for achieving high customer satisfaction by providing quality service.

· Excellent communication skills & a passion for delivering the best.

· Strong interpersonal skills & an ability to confidently interact with people at all levels.

EXPERIENCE

July 2015 to till date RBM in Kiri laboratories Ltd.

Aug 2014 to July 2015:RBM in La Renon Healthcare 
Sep 2012 to Aug 2014date in Virchow labs Ltd.
July 2008 to sep 2012:  In Zydus cadila healthcare pvt ltd
Jun 2006 To  July 2008: Scientific Business Officer with Dr.Reddy’s Lab 

May 2004 to June 2006: Medical Representative in Cipla
EXTRA-CURRICULAR ACTIVITIES

· Achieved best detailing award in Three Training program.
· Transformed territory of Rs.60,000 to Rs.1,40,000 in span of one year in cipla
· Done 3 years  of NCC training
Responsibilities
                                                                             

1. Implementing strategies as decided by the company from time to time.                                             2.Keeping an eye on the competitor’s activities thus being forewarned 

3. Sucessfully launching of new products [brands] with various marketing                               activities such as conducting CME,s, Doctor’s meet, RTM,s and Camps.                                           

4. Achievement of Quarter and Annual targets.

5. Reviewing sales activity periodically to determine the progress and areas of                                                                                                                          improvement, maintaining and increasing customer accounts.                                                                                      
PERSONAL DETAILS

· Date of Birth            : 14th Jan 1983
· Gender                      : Male

· Marital status            : Married
· Blood group              : B +ve
· Nationality               : Indian

· Languages Known   : English, Hindi, Marathi (Read, Write, Speak).
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