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MARLOU 

Email Add: marlou.281327@2freemail.com 
SALES ENGINEER / INDUSTRIAL ENGINEER INDUSTRIAL ENGINEER: Cost-conscious and analytical with history of success, optimizing quality and production processes in fast-paced manufacturing environment. Increase productivity, quality, and profitability through keen data analysis and process design; significantly improve operations and provide efficient resolution of production issues. Identify opportunities for honing safety standards and maximize ROI. Excel at completing projects accurately, on time, and within budget. Knowledge in MS Office, good communication Skills, problem-solving, customer relationship and relationship -management skills.
	
	AREAS OF EXPERTISE
	

	Manufacturing
	Finance and Credit
	Marketing

	Sales
	Warehousing
	Industrial
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CAREER HISTORY

SALES ENGINEER
Power-tech Industrial Sales INC.
January 2012 – December 2015
Pumps and Motors
Sales / Marketing
D. Tuazon Quezon City
Duties:
· Coverage: manufacturing, food and beverages, power plants, oil refineries, mining, semi-con, paper mills and commercial buildings 
· Site visit on different areas in Industrial/Commercial segments 
· Submit company profile and provides necessary documents for accreditation 
· Select pumps for right application and base on the design and quote the best price. 
· Selection of Fire Pumps based on rated head and capacity but should also consider that pump can give a capacity up to 150% of the rated capacity and head should not be lower than 65% of the rated head and should follow the NFPA20. Criteria address the full range of issues and apply to all types of pumps including those for high-rise buildings, centrifugal, vertical shaft turbine-type, and positive displacement 
· Quote customers with inquiries on pumps and motors 
· Provide  and submit  brochures, technical submittals 
· Attend biddings, meetings and get  specification/requirements needed by the end user 
· Weekly meeting with the Vice President-Sales, General Manager and Sales Engineers and give reports/ feedback on the status of errands projects 
· Preparing client contract according to purchased product and terms 
· Coordinate with accounting for the billing/invoicing/delivery receipt and collection of payment 
· Coordinate with purchasing on the process of purchase order and schedule of delivery 
· Conform status of units based on the delivery lead time 
· Checking and confirmation of incoming items from the Principal and verify if all necessary documents and specification is satisfied. 
· Schedule delivery of units and insure that it is properly coordinated before sending the items on site 
· Witnessed testing and commissioning and provide necessary documents for the turn- over of units (e.g. turn over letter, test certificate , warranty certificate, IOM, warranty bond) 
· Prepared work plans and forecast of equipment for management reviews and control. 
· Directed involved in operations such as: product delivery, inspection and testing activities to ensure quality and reliability. 

SENIOR VERIFICATION OFFICER
Grolier International Finance INC.
February 2004 – December 2011
Sales and Business
Credit – Finance Department
Mc-Arthur H-way Tarlac City
Duties:
· To ensure that all assigned contracts are properly, thoroughly verified and confirmed in accordance with the Company’s existing policies and procedures 
· Evaluate customers information on submitted profile and signed application 
· Briefly discussed all terms and conditions on credit policy during verification 
· Established customer’s  capacity to pay monthly amortization 
· Daily monitoring of sales production report based on the number of accounts approved 
· Makes daily approved order reports as basis in computing the commissions of distributors and sales representatives 
· Daily/ weekly/monthly inventory checking/monitoring of stocks to assure that all items are balanced based on the actual count versus the number of sold items 
· Submit monthly liquidation report showing the number of stocks available/sold and as basis 
of audit in checking the actual counts versus the   beginning and ending inventory of stocks
· Assist TSR(collector) in problem solving on delinquent accounts 
· Visit customer with delinquent accounts and convinced them to pay monthly dues. 
· Prepare and submit reports needed by management 
MERCHANDISER
Publicis Interbrand INC.
April 2003 – November 2003
Nestle Distributor
Sales / Wholesaler
Brgy. Canoay San Fernando, LaUnion
Duties:
· Maintain inventory level of pushing items at manageable level 
· Prevent dumping through regular and consistent sales coverage 
· Observe the principle of First-In-First-Out / First-Expiry-First-Out 
· Check and monitor age of stocks regularly. Sell and display nearing expiry products to customer with known fast off-take 
· Checking of products received in good order condition 
· Price tagging of products 
· Daily merchandisers report on area covered 
· Evaluation of weekly reports 
· Other task to be assign 
· Put up deliveries, stocking shelves and resupplying areas 
· Personable and outgoing learning quickly and collaborate team worker 
· Comfortable standing for long time periods with excellent multi-tasker 
· Facilitated in cleaning of works areas and station 
SKILLS

I'm a computer literate and very much familiar with office works. With driving skills, I am a flexible person and I can work with less supervision. With regards to my working experience for 13 years I gained a lot of knowledge. Experience in manufacturing and warehousing, Credit finance department, sales and marketing department dealing with the huge company together with the know personality.
I am also a diligent person, can adapt easily to change and can give suggestions & opinions which can help to the growth of the company. Soon one of vast assets in your good business. I will contribute my brilliant idea to inspire other people and building new management for the better professional.

