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Overview


Syed Qudrath; a competent sales leader, motivator and management professional with 13+years of overall experience in sales, marketing, product management, sales strategic planning, people management in Retail and Wholesale Industry. Managed Sales teams of size from 10 to 150+people

Syed is specialized in the field of Sales Management, business development, client relationship management, operations and people management leading large sales teams in Apparel, Insurance, Furniture and Electronics – Retail, Wholesale, Exclusive Brand Outlets, Multi Brand Outlets in Middle East and India.
Syed attended industry level and corporate trainings on sales, people management, effective time management which helped him to utilize his creative skills to meet the industry demands.
In his last roles, Syed was the Head of two departments of a retail company where he managed junior and senior sales representatives. Under his leadership the department managed to achieve the revenue of 3.2 Million SR against a sales target of 2.2 Million SR. 
In order to be successful, all sales strategies must be firmly rooted in the real world. With strong and breadth level domain expertise in Sales & people management, he brings the real world into all of his client interactions.
To further enhance my field sales skills and client relationship management he become an independent consultant in 2009 which helped me to connect to various industries and client handling, successfully managed sales and portfolio of 5 Million SR in a short period of 6 months and now willing to get back to the Retail Industry and utilize his Portfolio Management experience and strong leadership skills.
Summary of Educational Experience

Bachelors of Commerce (B.Com, Computers) from Osmania University, Hyderabad, India
Diploma in Software Engineering from Aptech Computers, India
HP Sales Certified Professional in Printers & Cameras from HP Saudi Arabia.

Corporate Learning Services: Effective Time Management, Hyderabad, India

Corporate Learning Services trainings, Hyderabad, India

            - Effective Time Management
  

            - Interpersonal skills for success

            - Business Conference & meeting skills

Oracle: Trained on product purchasing & receiving modules

Productivity Tools: MS Word, Excel, PowerPoint etc

Exchange: MS Outlook including all other email protocols

Achievements

· Over achieved a sales target of 3.2 Million SR against 2.2 Million SR as a Department Head.
· Best Department Manager Award for the year 2007-08
· Best Salesman award for exceptional customer centricity for consecutive 6 months (Jan-Jun 2004) 
· Achieved and managed a portfolio of 5 Million SR in a short period of six months.

Professional Experiences
Sales & Operations Manager – Apparel Distributor, Retail and Wholesale
 

Shuara Global (Apparel and Accessories)  ...….………………………………….… May 2013 till date
· Manage Exclusive Brand Outlets (EBO) for Men’s Apparel Retail Fashion brand

· Manage Sales team – Sales Consultants, Collections etc.

· Grading, purchasing, supply chain of all categories of men’s apparel and accessories.

· Expand retail outlets across the south Indian region by promoting direct and franchise stores.

· Generate wholesale sales across Multi Brand Outlets (MBO), manage customers and Sales.
General Manager – Apparel Retail
 

Center Point Trading………..………………………………………………………… Mar 2012 to Apr 2013
· Managed a Large scale Retail store of 5 Floors, 22000+ Sq. ft. 
· Family Shopping Mall for Men’s, Women, Kids – Apparel, Footwear and Accessories.
· Overall management and performance of the store managing 150+ Store Staff.
· Achieved sales of 70 Million INR in the first year.

· Purchasing, Inventory, Merchandizing, Sales Targets, Staff Management, Logistics and IT.
Senior Corporate Sales Consultant – Insurance 
 

Al Rajhi Takaful…….…………..…………………………………………………….… Jan 2011 to Feb 2012
· Managed corporate client portfolio for the Insurance business – Individual and Corporate Insurance
· Client Relationship Management for key clients – Manage Client portfolios of size 10MN SR+
· Account Management for existing customers and new portfolio’s.
Independent Consultant and Broker – Insurance
 

Banking, Financial Service & Insurance……..…….……..…………………….… Mar 2009 till Jan 2011
· Managed a successful and huge client portfolio of 5 Million SR in a short period of 6 months.

· Client Relationship Management for various industries for Insurance services.
· Presentation and Quotations to companies on Industry comparisons. 
· Managing multiple insurance providers and leverage the best ones as per the client needs.
· Consulting clients on how to choose an Insurance provider and banking services. 
Department Manager – Furniture Retail
 

KIKA Saudi, Riyadh………………………………….……………………………… May 2007 till Feb 2009

· Head of Department, Home Furnishing and Dining for KIKA Saudi retail outlet in Riyadh.
· Managed an overall sales of 3.2 Million SR
· Manage an overall department consisting of 30+ people.

· Budget approvals and sales planning.

Sales and Purchasing Analyst – Electronics Retail and Purchasing
 

United Electronics Co. (eXtra) ………………….……………………………….… Dec 2003 till Mar 2007
· Preparing and approving the purchasing plan for a large electronics company with 20000 products.

· Managing suppliers and external vendors across Middle East and Americas (USA, SA, UAE)
· Performing research and market study on various product lines.
· Merchandizing all product lines.
Personal details:

Nationality

: Indian

Religion

: Islam

Marital Status

: Married
References

: Available on request
Driving License

: Saudi Arabia (Valid) and India (Valid)

Thank you for your time, if my core competencies and domain expertise interests you it will be my privilege to provide any significant information you may entail.











Yours Sincerely,
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