
ASHIF 
Contact
Information:
ASHIF.286505@2freemail.com  

Personal Data:
DOB: 03/10/1987 Blood group: O(-ve) Sex : male Nationality : Indian Marital Status: Single
Languages
Known:
English,
Hindi,
Urdu,
CURRICULAM VITAE
Objective
A Challenging Growth oriental position in a progressive organization where I could contribute to the organization’s success not only by my professional expertise but also through my innovative ideas anil desire to achieve excellence in whatever I do.
Professional Qualification MBA -
Master in Business Administration from Oriential Institute of Management sciences. (Affiliated to Mumbai University) Mumbai in 201?
Major- Marketing Minor- Retail
Academic Record
Dacneior oi commerce in me Year ol ZUU8. r* R.M.L. Avadh University, Faizabad
· From M.M.P.G. College, Kalakanker, U.P.
· Passed with 55%
· Major Subject- Accounts.
Intermediate (10+2) in Year of 2004
· U.P. Board
· From S’.P college. Kunda, Pratapgarh.
· Passed with 64.40 %
· Science Stream- Physics, Chemistry, Math's
Additional Qualification
r D.C.A (Diploma in computer application).
Passport Details
· Date of Issue : 27.12.2016
· Date of Expiry : 26.12.2026
· Place of Issue : Lucknow
Hobbies;
> WORK EXPERIENCE:
Company Name - ALKEM LABORITIES- LOWER PAREL MUMBAI
Playing cricket,
Interacting with new people,
Swimming,
Internet surfing.
Department
SALES MARKETING
Duration
: 2 July 2010 to 31 May 2016
Designation
: ;nai ivctiu^ ii.ALi.uii> c
Profile:
· Covering Area Tata hospital. Kem.as well Wadia hosp
· Development of business by making good relation with doctors
· Selling antibiotics like Pipracillin, amoxicillin.
· Raising the Purchase order on the suppliers on the basis of quotations, capacities and the quality.
· Follow up for the order placed for timely delivery.
· Quality inspection in coordination with the quality team at the site of the supplier.
Generate business by making good relation with doctors and staff Promote product regularly to doctors for good business,
· Fulfill demands of doctors make sure co. business
Company Name: SAMARTH LIFE SCIENCE-GOREGAN MUMBAI Department
SALES MARKETING (ONCOLOGY)
n.• 1 ■} T
 irtu ■
->f r» . -*m -
Designation : AREA SALES MANAGER Profile:
· Covering Area Tata hospital, hinduja,kokilaben,hollyspirit,nanavati,etc
· Development of business by making good relation with doctors
· Selling docetaxel,paclitaxel,abiraterone,pemetrex,gencitabine.nd more
· Raising the Purchase order on the suppliers on the basis of quotations, capacities and the quality.
· Follow up for the order placed for timely delivery.
· Quality inspection in coordination with the quality team at the site of the supplier.
· Genrate business by making good relation with doctors and staff Promote product regularly to doctors for good business,
· Fullfill demands of doctors make sure co. business
Competencies & Skills
· Good communication.
· Good presentation skills.
· Good Grasping Power
Extra Curricular Activities
r
A member of NSS (national social services).
· Organized a Blood Donation Camp in college.
Computer Proficiency
· Computer fundamentals.
· M.S. Office
· Operating system
Date:



Place:
Signature
