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 Zafar
UAE Driving Licence
Summary
​​​
                                         Profile:                       Male, 34, Married

                            Nationality:                  Indian

                            Current Location:         Dubai, UAE

                            Current Position:         Key Account Manager

                            Company:                   TOY TRIANGLE Co.

                            Preferred Locations:    UAE, Saudi Arabia
_________________________________________________________________________________
Objective
I would prefer the challenges to achieve the goals with the experience of FMCG Sales. 

Well experience for FMCG Distribution Sales, Budget Planning, Target setting, Accounts opening, Customer Services with highly preferences. 

I have the experience of key points of selling due to having the broad knowledge of products selling communication with the buyers.

Regarding Marketing also knows very well how to launch the products, PR of company, Products promotion etc.

Strength 
     Positive Attitude towards Work and Optimistic

     Hard Working, Sincerity & Honesty
     Social, Punctuality & Discipline
     Realistic Ambitious & ready to accept big Tasks
Total Work Experience: 10 Years____________________________________________________
Professional Experience in UAE:

1. TOY TRIANGLE Co.    (Dec 2009 to till Present)                                                                      Dubai, UAE
           Key Account Manager
Toy Triangle is the largest Brands holding company of Toy’s Distribution in across the Middle East,                     Africa and Asia region, to supply the Branded Licenced Toys-Educational Toys, Soft Toys, Character Figures, Outdoor and Inflatable etc.
           Job Profile:-

I am responsible for dealing with the key partners to distribute the various Toys to the Retailers……
· Handling companies existing Customers-Like- Departmental Stores, Fashion Stores, Book Stores and Hyper Markets etc. as well as opens new channels to explore the sales.
· Strong communication link with the sales and merchandising teams to ensure targets are met
· Managing the Merchandiser team
· Preparing new launch plans with the Marketing Team
· Coordinating for all sales promotion plan with the Retailers
· Tracking sales target on daily basis
· Making sure payment collection on time
2. EMIRATES NATIONAL BANK OF DUBAI    (Aug 2008 to Oct 2009)                                       Dubai, UAE   
Mortgage Supervisor (Property Loans)
Emirates Group having the various companies’ like-ENBD, Emirates Islamic Bank, ENBD Securities, Emirates Money Finance, Union Properties and National General Insurance ETC.ENBD is the leading bank in Middle East and North Africa, Dealing in Personal Banking, Priority Banking and Private Banking.

Work Profile:-

     I was responsible to provide the Property Loan to our approved customers as well as to provide the  

     Corporate Salary and Personal Saving & Current accounts along with the Credit Card facilities.
Professional Experience in INDIA
1.   INDIABULLS   (Nov 2006 to June 2008)                                                                              Lucknow, India
    Indiabulls is an India’s leading Financial Services & Real Estate Company dealings in………
    Securities: - Equity Research, Commodities, Internet Trading, and Online IPO.


    Consumer finance: - Personal Loans, Auto Loans Commercial Vehicle Loans.


    Mortgages: - Home Loans, Loans against Property.



    Real Estate: - Organised Retail, and Commercial & Residential Development.

      Job Profile: - Joined India Bull Securities Limited as an Associate Relationship Manager in Lucknow branch after seen my outstanding performance I had been confirmed and promoted as a Relationship Manager.

Key Results Areas: 
· Generating the Market for the product promoting the same in the competitive Stock Market.

· Getting monthly targets achieved in terms of accounts as well as of revenues.

· Creating client base of those person who trade in the stock market.

· Developing long-term profitable client relation.

2.
Worked with Bajaj Capital Insurance Company Ltd. as a Client Relationship Executive 

From May 2005 to September 2006

Job Responsibilities:

· Work involves developing of business through selling of various financial products…
(Life Insurance, General Insurance, Tax Saving Scheme, Mutual Fund, IPO, Saving Scheme of Companies)

3.
Started my job carrier with SAHARA INDIA (Para Banking) financial corporation as Sales Executive from February 2004 to April 2005.

Deal with Products:

· FD, Monthly Saving Scheme & Daily Saving scheme.

4.
Two year working experience in Tally 4.5, 5.4 & 6.3 from ICM Computer Institute, Lucknow, India.
EDUCATION
Passed Bachelor of Commerce (Graduate Degree) from Lucknow University, India in the year of 2001
COMPUTER SKILLS

Operating System: - Windows 98/2000/XP (Installation, Backup, Data Entry), Office Outlook
Software Applications: - MS World & MS Excel, 

Tally Accounting Package

PERSONAL DETAIL

Languages: 

             English, Hindi & Urdu

Hobbies:


Playing Cricket, Traveling, Net Surfing and Swimming
,

                                                    
