[image: image1.jpg]


   OHIT
                                                                                            

*
Rohit.288403@2freemail.com 

Career Outline

A highly determined and diligent professional having experience of over 9 years in the multi-faceted domains of Sales Management, Marketing Strategy Development & Implementation, Strategic Planning, New Market Development etc. is looking forward to excel in a reputed organization with a competing position on efficiently deliver the expertise and competencies for the continued growth and viability of the organization and thereby building own professional career.

Career Record

 (Life).

Designation: Sales Consultant. 

Duration: September 2015 to April 2016.
Key Deliverables 
· Researching the marketplace and advising clients on products and services available, Designing and presenting financial solution as per their needs and Making recommendations on ways to best utilize their money. 
Designation: Sales Representative. 
Duration: June 2013 to August 2015.
Key Deliverables
· Accountable as Mediator for WD (Wholesale Distributor) and Company.
· Responsible for the Merchandising and FIFO of all products of company. 
· Visiting Wholesale Shop Owners and Retailers; Educating them regarding the company’s schemes and motivating them to sell the company’s products.
· Ensuring that the set targets are achieved and maximum profitability for the organization
· Establishing and Maintaining sound relationship with Clients/Customers; Managing Customer Queries and resolving the same on behalf of the company.
· Stock Verification and Checking Stock Availability; Liable for Updating the same to the company.
Harsh Agencies Pvt. Ltd - Distributor of Hindustan Lever Pvt. Ltd. & Parle G.
Designation: Sales Coordinator. 

Duration: June 2010 to June 2013.
Key Deliverables
Whole sole decision maker of the agencies. Meeting with wholesalers as well retailers, Merchandising companies product and ensure FIFO will happen as per company policy. Responsible for P/L of agency and company. 
RELIANCE LIFE

Designation: Sales Manager.
Duration: August 2007 to April 2010.
Key Deliverables

Recruitment of New Advisors, training them on field, solve their quires ad make sure that they will generate more n more business for company.
Academics

Higher Secondary

Kolhapur Board, 2003
Senior Secondary

Kolhapur Board, 2001
Technical Proficiency

Microsoft Office (Word, Excel).
Proficient knowledge of Computer and Internet Applications.
Personal Potential

· Excellent organization and prioritization skills.
· Self-motivated, focused and dedicated professional.
· Proficiency at grasping new technical concepts quickly & utilizing it in a productive manner.
· Good Managerial and interpersonal skills.
· Accuracy and Attention to details and capability to make sound decisions.
· Cohesive team player, having strong analytical, problem solving and interpersonal skills.
Personal Dossier

Date of Birth

:
23rd July 1986.
Linguistics

:
English, Hindi & Marathi.
Marital Status
:
Unmarried
Nationality

:
Indian

I hereby declare that the information given is true to the best of my knowledge.
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