JYOTHI 
AREAS OF STRENGTH

Results oriented professional with an ability to effectively utilize marketing principles and marketing strategies to promote business initiatives, and increase sales.

SUMMARY OF QUALIFICATIONS

· Skilled at strategic marketing, industry analysis, customer relationships, and products sales in the Pharmaceuticals and Healthcare sectors.
· Skilled at managerial accounting, economics, finance, systems management and opening new markets.
· Adept at Human Resources Management and Collective Bargaining Data Analytics and Decision Support .
· Product Knowledge , Project Leadership..
K.J.R.College of Pharmacy

Diploma in Pharmacy,  2007
S.R.G.J.College
AP, India
Intermediate(11&12th) Biology , Physics, and Chemistry, 2004
ZPH School

SSC (10th)


WORK EXPERIENCE











Pune, India
Regional sales Manager    






               6/14 – Till date  
· Supervised and managed the advertising promotions, product sales, and explained services to potential customers such as hospitals, clinics and private practices.

· Collaborated with and built customer relationships, and created innovative marketing strategies to increase sales.

· Researched and performed outreached to identify new markets prospects for the company’s products. Incre3ased product sales by 30 percent for my division.
· Insured on-time-delivery of purchased orders to customers and in good condition.

· Organized and coordinated seminars to educating hospital administrators and physicians on the benefits of  the products.

· Star Award winner of the year 2014-2015 and selected for annual incentive. 

Cadila Healthcare Ltd
Ahmadabad, India
Area business manager
1/13–5/14

· Managed, supervised, and motivated team to achieve company goals and objectives.
· Performed new market research and development.

· Maintained good report with highly respected and recognized physicians to gain referrals. 
· Increase revenue by more than 105% by introducing product sales opportunities.  

Lupin Ltd
Mumbai, India

Business executive
1/09–12/12
· Gained Competitor knowledge to develop opportunities in branding company products.
· Conducted retail customer prescription audits to identify the status of brand recognition and sales.
· Maintained high visibility through frequent physician’s office visits to build customer recognition and loyalty.
· Received consecutive performance rating of more than 120% rating, 2009-2012.
Shreya ​​lifesciences:
Mumbai, India
Business officer
12/07–12/08

· Identified interior markets *small villages) in India to increase market share and sales.
· Increased brands performance through product matrix.
· Conducted Outpatient camps at hospitals to provide free screenings and product samples to patients.
· Conducted product orders booking weekly sales visits with retail pharmacies to maintain product stock.
jyothi 
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