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LOKESWARA
PROFESSIONAL SUMMARY
Dynamic and customer-centric Business Developer with over four years of experience and expertise in managing organization's resources, estimating the value of stock, and applying appraisal methodology to assess the condition of equipment. Strategic solutions provider with hands-on experience identifying practical business opportunities, driving sales processes, inspiring team commitment, and liaising with key stakeholders to deliver business growth and market differentiation objectives while mitigating business risks. Track record of purchasing goods for an enterprise and ensuring efficient use of the goods.
CORE COMPETENCES

· Demonstrated ability to increase collaboration, cooperation and instill a team mentality among cross-functional teams

· Providing exceptional customer service experience to generate loyal customers and ensure return business

· Proven ability to plan, prioritize and organize multiple tasks to meet deadlines without compromising quality

· People-oriented with excellent customer service, relationship building, and communication (written and verbal) skills

· Outstanding problem solving and analysis skills with exceptional facilitation, collaborative, and coordination abilities

· Excellent communicator with negotiation, planning, analytical and problem-solving skills
· Dynamic, dedicated and committed to accomplish company targets and personal goals
· Outstanding ability to work in cross-functional & team-oriented environment with multiple disciplines

· Exceptional ability to develop new staff in understanding job requirements, policies, and procedures
· Excellent work ethics with ability to function independently with minimum or no supervision
PROFESSIONAL EXPERIENCE

GENERAL TRADING LLC | Assessor/Appraiser





SEP 2013-DEC 2015
Al Kamda is 34-year-old Company is a leading provider and one-stop shop providing Quality products for interior and architectural Solutions., it has a number of operating Branches in Dubai & Abu Dhabi.
· Effective leadership of warehousing operation including routing, inventory, and showroom management.

· Lead the implementation of a logistics management strategy that improved the current warehousing operations and logistics network efficiency and service performance.

· Increase sales and achieve a high close rate by formulating a follow-up strategy that brought new leads into the showroom.

· Provide key leadership, strategic direction and effective delegation to streamline and optimize the daily operations of this electronic distribution company in order to achieve sales and net profit objectives. 
· Provided 100% security and accountability by implementing warehouse management strategies and maintaining proper documentation and reports; supervised and conducted inspections and audits. 

· Improve performance by managing the Branch in Sheik Zayed road and checking the orders and Tender related sales Queries. 

· Manage showroom operations including sales growth stimulation, showroom visual design while monitoring stock level and booking shipments ahead of time enhance product presentation and increase overall sales. 

· Collaborate with internal management as well as appraisers and external stakeholders to prepare the appropriate Quotations for sales orders. 

· Establish long-term profitable relationship with high-end customers, answering questions and assisting with promotions, product selection, and purchases, leading to significant improvement in sales.

· Minimize losses and ensure constant availability of products by anticipating customer’s demand and monitoring merchandise to maintain optimal inventory levels.
· Collaborate with clients regarding the requirements for the equipment and negotiations. 

· Perform Quotation Analysis by preparing the necessary sales reports and planning procedures. 

· Review stock for quality and accuracy, update the stock and prepare the current scenarios in the system. 

· Provide exceptional customers service by maintaining proper records of the customer deliveries and the requirement updates with the clients. 

· Conduct research analysis and monitor data for business process issues and other data audits. 

· Perform regular update of stock and requirements to ensure the Ware House is up to date. 

SRI LAKSHMI DHANYA ENTERPRISES | Business Development Officer


JUN 2011-SEP 2013
· Orchestrated full migration to a computerized ERP procurement system to improve the sales.
· Instrumental in the development and overall improvement in cost control systems and business management information systems; created several weekly initiatives that reduced operating costs and improved process efficiencies.

· Developed revenue growth strategies for the company, identified new business opportunities, and optimized branding and marketing campaigns, generating more quality leads.

· Contributed to company-wide revenue growth by leading cross-functional project teams to translate business objectives into strategic sales campaigns with measurable results.

· Located and acquired new business clients by utilizing internal and external leads, creating a network of contacts, seeking out referrals, identifying prospects and following up on the progress of leads.

· Researched emerging products and developed innovative product sourcing and procurement strategies to ensure that the best products were purchased at the most economical price; placed and expedited orders

· Coordinated and oversaw screening of requisitions prior to forwarding for procurement officer in-charge. 

· Material Procurement Receipts, Physical Inspection, Stacking, Maintaining Minimum & Maximum Level of Critical & Fast Moving Items, Maintaining All Procurement Documents. 

· Led Analysis of Price Variance, and oversaw purchase related activities - new vendor development, price negotiation with vendor, PO releasing, material delivery and payment etc. 

· Utilized procedures to ensure the quality and quantity of materials purchased at site meets company’s standard. 

· Vetted, qualified and negotiated with vendors and suppliers for improved pricing, payment terms and delivery. 

ACADEMIC QUALIFICATIONS
SRKR Engineering College from Andhra University, B. Tech, Electronics and Communication Engineering
Aditya Junior College from Board of Intermediate Education, Intermediate (MPC)
PERSONAL DETAILS
Date of Birth:


23rd, June 1988.

Nationality:


Indian.

Sex & Marital Status:

Male; Married.

P.P. Place of Issue:

Visakhapatnam.

Languages:


English, Hindi, Tamil and Telugu.

Visa Status:


Visit Visa 
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