MD. AFZAL 


Seeking assignments in Sales & Marketing / Business Development / Channel Management with a growth oriented organization preferably in FMCG/Electronic/Battery Industry

Professional Synopsis 



· A competent professional with nearly 4 years of experience in Sales & Marketing, Business Development.

· Currently associated with Anantapur.
· A keen analyst, highly skilled in market forecasting, quick to identify and formulate the strategies to exploit new business opportunities. 

· Adept in handling business development, identifying new markets, lead generation, client retention & successfully achieving the targets.

· An impressive communicator with honed interpersonal, team building, negotiation, presentation, convincing and analytical skills. 

Employment Scan


From 2011 to March 2012 with Ransons marketing services, Anatapur as Sales representative
From 2013 till now as Sales executive and Sales officer.
Core Competencies:

Sales & Marketing 

· Implementing competitive strategies for generating sales, developing & expanding market share towards the achievement of revenue & profitability targets.

· Managing profit centre operations with a view to achieve business growth objectives / goals including sales volume and market share.

· Organizing promotional campaigns; focusing on brand establishment & market penetration.

Business Development 

· Formulating & implementing strategies / policies and reaching out to the unexplored market segments / customer groups for business expansion.

· Identifying customers and ensuring maximum customer satisfaction by providing pre/post technical assistance and achieving delivery & quality norms.

· Creating product awareness for new product concepts in the market & capturing the market share. 

Key Account Management 

· Developing relationships with key decision-makers in target organizations for business development.

· Interfacing with the clients for suggesting the most viable product range and cultivating relations with them for securing repeat business. 

· Managing activities pertaining to finalization of deals for smooth execution of sales & order processing.

Key Responsibilities:

· Responsible for increasing sales of the company in Anantapur, Kurnool districts of Andhra pradesh.
· Considered opportunities towards the display or visibility of the products in the market.

· Associated with brand building.

Academic Credentials



2010 
: MBA (Marketing) from GATES Institute of Management, Gooty under JNT University

2008
: B.B.M. from SDGS College, Hindupur under SK University. 
2005
: Intermediate from SSGS Jr College, Guntakal under Board of Intermediate Education, AP 
2002
: S.S.C from St. Mary’s High School, Guntakal under Board of Secondary Education, AP
IT Skills


Well versed with Ms Office (Excel, Word and PowerPoint) and Internet Applications

Personal Profile:



Name


: MD.AFZAL 
Date of Birth

: 17-01-1987
Known Languages
: English, Urdu, Telugu, Hindi
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