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SHAMEER.
	OBJECTIVE


· A result oriented professional with more than 8 years of exposure in the areas of Sales & Marketing.
· An analytical mind with the ability to think clearly, logically and exercising balance of judgements in every decision. 

· Possess a flexible, learning & detail oriented attitude.

· Excellent oral and written communication, inter personal and problem solving skills.
	ACADEMIC CREDENTIALS


· Bachelor of Science(Zoology)  in 1998 from Calicut University, Kerala.

· Higher secondary in 1995 from Calicut University, Kerala.

· SSLC in 1993 from Board Of Examination, Kerala.

	PROFESSIONAL CREDENTIALS


· Teacher Training Course from Govt TTI,Kottayam
	AREA OF EXPERTISE


Product & Brand management

· Identifying and serving the potential customers for key brands.

· Implementing sales promotion activities as well as other marketing activities as a part of product launch, brand building and market development effort.

Sales

· Conversion and consolidation of customers by ensuring proper selection of customers, brand mapping and implementation of brand strategies..
· Regular follow up on activities, monitoring and tracking of results and Analysis of sales trends to provide valuable inputs for product enhancement.
Customer Relationship Management 
· Ensuring maximum satisfaction of most important customers by closely interacting with them to understand their requirements and customizing the services accordingly.

Partner Relationship Management

· Enabling business growth through coordinating with CFA, distributors and retailers across assigned territories.

· Handling of queries & grievances to maximize partner satisfaction levels.

Team Management   
· Creating a win- win relationship in the team  by  coaching and guiding of team members with proper feedback and motivation.
	WORK EXPERIENCES


Completed more than 14 years in Pharma industry after starting my  career  as territory   executive in Citadel Pharmaceuticals in jun 2002. 
Then moved to Troikaa  pharmaceuticals in Feb 2003 as a territory Manager.

After working 18 months in Troikaa I got an offer from  Piramal Healthcare  Ltd ( now acquired by Abbott Healthcare Pvt Limited ) as Territory Business Manager at Calicut HQ.
Then I got promoted as an Area Business manager at  in sept 2008 and still continuing in Calicut HQ.

Abbott healthcare is India’s largest pharmaceutical company offering a combination of innovative products and services and is a part of Abbott Group, one of World’s largest Pharmaceutical Company.  

	TRAINING PROGRAMS


· TBM Induction Program – August 2004, Mumbai, Nicholas Piramal India Limited.
· ABM Induction Program – February 2009, Mumbai, Piramal Healthcare Limited.
· ABM skill enhance program once in a year at Zonal level.
	IT SKILLS

	Operating Systems
	Windows 2003, Windows XP 

	Packages
	Microsoft Office 

	Web Technologies
	Internet Applications


	ADDITIONAL DETAILS

	Date of Birth
	1st May 1977

	
	

	
	

	
	

	Nationality
	Indian

	Gender
	Male

	Marital Status
	Married

	Hobbies
	Reading and Playing Chess

	Linguistic Proficiency
	English, Malayalam


	DECLARATION


I hereby declare that all the above mentioned particulars are true to the best of my knowledge and belief.
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