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Objective

To find a challenging opportunity in a reputable organization, this allows me to utilize my potential and contributes to my professional growth.
June 2012 to Continue 

Position Held:  SALE  MANAGER  (FMCG) at Multan 
With following responsibilities.

· To plan on active coverage in the town and execution of stock   

· To arrange the daily morning and evening meeting with Sales Reps and suppliers to insure the sales as per given objective.
· To make the availability and distribution of all product in the market.  

· Serve as a liaison between the Distributor / Retail market and company.

· Deeply analyzing the competitor’s activities and planning accordingly.

· To manage the inventory at distribution end as per business requirement 
· Preparation of sales targets, and devising discount & schemes strategies to achieve them.

· Training Coaching & Motivating the entire Sales team and Field Force Management.

· Sales & Distribution, DPSM (Distribution, Pricing, Shelving, and Merchandising) Trade issues, Distributors Handling, Stock/ Inventory Management, Brand Initiative, Display Drives, BIC (Best in class execution).
· Coverage Opportunities, Active Distribution, Golden Store Execution & convert them into active Golden Store etc 
· To gain best market shares from all others the competitor in the market.
· Responsible to supervise supply and demand in the market. 
· Give solution of different problems faced by shopkeeper. 
· Responsible to complete the targets and lead the agency in a particular area.  
· To solve the Distribution problems and give the every possible help in business  

· To maintain daily sale report and sent to the manager.
· To maintain activity report on daily basis and send to the manager. 
· To solve the shopkeeper problem related to the product. 
· Give the different types of tools to increase the sale.  
Honors and Achievements:
· Win Dettol RB Tiger Challenge for the month of July 2015.
· Win Dettol Soap Warrior competition Nationally and received certificate from GM RB Pakistan in the month of April 2014
· Won Veet Diamond Competition nationally in March 2014.

ALLAHDIN GROUP OF COMPANIES

June 2010 to 2012
Position Held:  SALE EXECUTIVE  (CHEMICAL )at MULTAN
With following responsibilities.

· To maintain activity report on daily basis and send to the manager. 

· To solve the shopkeeper problem related to the product. 

· Meet distributor on daily basis

· Distribution handling

· Team handling

· Follow SOPs of company

· Good executor of company polices 

· Have good watch on competitor

· Maintain healthy relation in market. 

Colgate Palmolive 

 06 month internship 2010
Position Held: As internee, with following responsibilities.

Here I learn how to get knowledge about 

· How to perform shop census.
· How to get productivity, stock knowledge.

· How to handle team.
· How to prepare visit preparation. 

· How to arrange the daily morning and evening meeting with Sales Reps and suppliers to insure the sales as per given objective.
Professional Education

M.B.A

               Marketing from AIOU, Islamabad 
BSC  Engineer                   B.Z.U, Multan

Management Diploma      Nims Faisalabad.
Computer Skills

Good hands on experience of MS Office including

· MS Excel

· MS Word

· MS Power Point

· Oracl
Personal Information 

Date of Birth

=

17 Feb, 1987
Nationality

=

Pakistani

References

· References will be provided when needed
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