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High impact executive with over 11 years’ professional experience in sales, customer technical support and procurement cutting having knowledge of diverse range of products (medical equipment, automotive components, industrial boilers, power equipment), seeking assignment as….
Biomedical Sales Engineer / Technical Sales Engineer
Core experience in medical equipment sales (X-ray machines and accessories) in designated territories. Expertise in direct and channel sales and customer relationship management to penetrate and expand accounts in order to increase revenue and market share. Strong product & application knowledge (medical & biomedical equipment/devices) to suggest customers right solution to their requirements out of company offerings. Excellent pre-sales skills to convert potential opportunities to sales amid stiff competition without compromising on margins.Strong business acumen and commercial awareness, and ability to successfully close business, managing processes from procurement through sales delivery. 
Areas of Expertise

· Mktg. Strategy Planning

· Product Presentations

· Proposal & Negotiations

· Opportunities Management

· Sales Deal Structuring

· Partnership Management

· Sales Project Management

· Supply Chain Management

· Accounts Management

· Technical Procurement

· Customer Service & CRM

· Team Building & Leadership

Professional Synopsis

· Champion strategy-oriented and research based approach to opportunities capture through compelling presentations, inquiry generation, and meticulous management of winning proposal and commercial negotiations process

· Deft at planning at forecasting sales & revenue, delivering competition beating strategy, penetrating new accounts, activating key accounts to generate new/repeat business, and leveraging CRM skills for customer loyalty & retention
· Proactive in engaging and coordinating with OEMs, supply chain and customer care divisions for timely execution of sales and resolution of customer complaints, while continually thriving to improve customer experience
· Ability to work with a multi-tier team of marketing and sales, and closely work with other functional heads within the organization to manage entire sales cycle and operations towards successful sales delivery, after sales service
· Target-oriented team player and top notch performer in team environment, eliciting exemplary performance from team members trough interpersonal interventions and problem solving, and managing business interfaces efficiently

Experience Summary

Procurement Engineer | CITC Arabia – Dubai, UAE





Sep 2015 onwards

Responsibilities
· Process all purchase requests ensuring completeness of scope and in compliance with Client procedures

· Manage bidders’ prequalification process and establish a list resourceful and reliable bidders 

· Coordinate and manage bidding cycle from preparation of RFIs through final submission of bids

· Engage stakeholders in techno-commercial evaluation bids and seek clarifications from bidders if required

· Negotiate prices, Terms & Conditions and delivery schedule with bidders recommended by stakeholders

· Prepare techno-commercial recommendations for approval and award of Contract

· Manage post award contracts including but not limited to handling variations, resolution of contractual disputes, review and settlement of cost and time claims, etc.
Senior Medical Sales Engineer | GRAINA -Panevezys, Lithuania


Aug 2007 – Aug 2015
Responsibilities
Technical Sales
· Present benefits of products (X-ray machines and all related items) to prospective clients to capitalize on business potential 

· Analyze client requirements, prepare technical quotes and pricing, and negotiate tender and contract terms

· Provide pre-sales technical assistance, product education, and after-sales support services

· Support marketing activities by attending trade shows, conferences and other marketing events
· Deliver technical presentations and demonstrate products to clients to generate awareness of products

· Train ream members in technical sales and create materials for sales & marketing activities
· Manage execution of sales projects, includig all procurement and supply chain operations, site installation/testing/calibration, maintenanace and troobleshooting supports, etc.
Sales Management / Business Development

· Develop   annual business plan and prepare sales and marketing strategy and budget 
· Forecast sales and set individual and team targets, and continuously monitor & report on sales achievements on weekly, monthly and annual basis
· Identify new opportunities for business development, create contacts with key decision makers and build relationships to register products and company through business presentations, and up enquiry generation
· Work with marketing teams in generating leads, target marketing, and realization of targeted sales
· Close new business deals by coordinating requirements, developing and negotiating contracts, and integrating contract requirements with business operations. Nurture and advance relationships with key accounts for repeat business

· Prepare, submit and discuss periodic management reports on sales and marketing, and initiate actions to close gaps
· Oversee all customer inquiries and requests are appropriately responded to in a timely manner
· Raise capability and performance standards of individual sales team members through training, field support

· Spearhead productivity initiatives, and implement account & territory planning methodologies, and customer communication tools, to positively impact sales performance
· Formulate product strategy and marketing roadmap to achieve short and long term business objectives
· Promote company's products through presentations, seminars & exhibitions, andcreate opportunities for spares & service sales
Achievements

· Sold and installed more than 200 X-ray machines
Previous Experience

Boiler Plant Operator | Panevezys energy Panevezys, Lithuania



Apr 2006 – Aug 2007

Auto Electronics Engineer | Dosing System Repair - Taurage, Lithuania


Aug 2005 -  Apr 2006
Credentials
Education

Bachelor in Electronics Engineering, Vilnius Gediminas TechnicalUniversity, Vilnius, Lithuania, 2001 – 2005
Training

· DR Technical Training Samsung Electronics, South Korea, 2014 and 2012

· Clinical and Application training for the Ziehm Vision Family Ziehm Imaging, Germany, 2012

· General maintenance training on Digitex angio systems, Shimadzu Corp, Germany, 2012

· Training of Ziehm Imaging medical C – Arms, Ziehm Imaging, Germany, 2012
· Angio system BRANSIST safire System Service Training, Shimadzu Corp, Japan, 2011
· R/F SONIALVISION safire 17 System Service Training, Shimadzu Corp, Japan, 2010
· Bone Densitometry System: Discovery, Hologic, Belgium, 2008
· Training of digital mamography system Lorad Selenia HOLOGIC, United States, 2008
· Training of analog mamography system Lorad M-IV HOLOGIC, Belgium, 2008
· Gas and Steam turbines operator licence Lithuania,2007
· Energy boiler operator (steam boilers up to 950 tons/hour and water boilers up to 216  Mega-watts/hour) in liquid and gaseous fuels licence. Lithuania 2007
Computer Literacy

· OS:


Windows

· Program:

MS Office
Personal Particulars

· Date of Birth: January 18, 1983

· Languages Known:English, German, Russian, Lithuania
· Nationality: Lithuanian
· Visa Status: Residence Visa

· Driving License : Valid license in UAE
