     ABDULLAH 
ABDULLAH.294786@2freemail.com 
 
OBJECTIVE:

To accomplish prominence through new challenges in a progressive organization that offers opportunities to utilize my skills and dedication to perform quality work. To grow within the industry and be the part of team contributing, learning & enhancing self-development as a professional and as an individual.

SUMMARY OF SKILLS:
Ability to work in coordination along with effectiveness.
Possesses good interpersonal skills and believe to work with a team.
Focused with determination and supervision for better results.
Skilled organizer who consider all options before making a decisions.
Poised and confident in dealings with individuals at all levels.
Detail-oriented and resourceful in completing projects.
WORK EXPERIENCE:
Vellvette Lifestyle Pvt Ltd. ( Sugar Cosmetics )                             Assistant Manager - Channel Sales  

 Duration :                                                                                            March 2017 Persent
Responsibilities :                                                                             - To promote products in the retail stor- To handle the     

replenishment stocks & products of the stores.             *Tie-ups with cosmetic outlets  and development of distribution network    *Development of outlets, monitoring of beauty advisors' activity,     controlling distributors and achievements of assigned targets Implementation of all planned promotional activities in the outlets *Analyzing marketing trends and tracking competitor activities and providing valuable inputs for product enhancement and other promotional activities,*To push sales in the outlets , *Introducing new SKUs at the outlets *Order management and collections.
Place :                                                                                                     New Delhi & Mumbai ,
Mindsarray Technologies Pvt Ltd       PAY1                                    Sr, Business Development  EXecutive

Duration :                                                                                              July 2014  to March 2017

Responsibilities :                                                                                 -Responsible for generating Sales as per the company sales                                                                                                                      1.                                                                                                            -Plan and achieving   -Monthly sales targets.
                                                                                                               -Maintaining and developing relationships with existing                                                                                                                                                              2.                                                                                       -Customer via meetings, telephone calls and emails.
3. Direct sales to potential customer and also visiting potential customer/Retailer/Distributors /Dealer/Retailer B2B ,Establishing new Business,
Place:                                                                                                       - New Delhi & Mumbai :
     Currently Associate In Vellvette Lifestyle Pvt Ltd, As Assistant Manager – Channel Sales
ACADEMIC QUALIFICATION:
· BBA has been completed 2014, Shridhar University Rajasthan, INDIA
· 10+2 M.P.Board from Gwalior 2011.

· 10th U.P.Board 2009.
COMPUTER EXPOSURE:

Proficient in computers with basic knowledge in MS-Office, & Internet.

Works on windows XP/Vista/7
EXTRA CURRICULAR ACTIVITY

Playing Football and Cricket
PERSONAL DETAILS:
Languages know:                                                    English, Hindi, Urdu

Marital Status:                                                        Single

Interests:                                                                  Riding Bike

