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OBJECTIVES

I offer to work in your organization in the capacity of Area sales manager and utilize my skills for the performance of my duties. 
PERSONAL STATEMENT

I am a skilled Person, who is goal-oriented and enjoys solving problems and assessing situations quickly. I am acutely analytical and derive satisfaction in the exchange of ideas with others.
PERSONAL INFORMATION
· Father’s Name 
:
Yunus Usman  

· Date of Birth
:
4th   August 1984
· Nationality
:
India

· Passport  No
 : 
G9967357 (valid till – 30/07/2018)
· Current Address:
Mumbai, India
· Driving license
:
Light motor vehicle and motorcycle above 50cc from INDIA.

SKILLS
· Excellent ability to analyze and interpret the needs of customers and offer appropriate solutions. 

· Ability to communicate effectively, both orally and in writing. 

· Excellent project planning skills. 

· Strong interpersonal and communication skills and the ability to work effectively with a wide range of constituencies in a diverse community. 

· Excellent ability to develop and maintain recordkeeping systems and procedures. 

EXPERIENCE
NEON LABS LTD:-
Professional Sales Executive from JAN 08 to SEP 09
To the HQ - Kolhapur. 

Working area is Kolhapur and also Ratnagiri. 

Job profile: -

· Job is to visit Anesthesiologist and promote Anesthetic product.

· Visit Surgeons & Gynecologist for other Gynec and higher antibiotic product.

· Also to meet pharmacies in the area to make product available in the market. 

· And also did market survey for anesthetic drugs.  

· Beating Target given by the company for each category of product.                                                                                                                                                                  

· I also launched one new product in to market known as “CLONEON” (clonidine HCL).

· For launching of CLONEON, I had arrange seminar for all anesthesiologist, pharmacist, and also stockiest.

· Launched it successfully in to the market, and got nice business for the company.

 GULF SURGICAL:-
Brand Marketing  Executive. From NOV 09 to  SEP 2010

Gulf surgical is one of the Surgical instruments company, 

It is basically a surgical instrument company which is having own manufacturing unit in Pakistan and supply all over Middle East. 

Job profile: - job profile is as follows.

· Pre launching market survey.

· Post launching market survey.

· Planning marketing strategies for more than 5 different categories of product in surgical.

· Planning different plans for different products.

· Design internal strategy as well as market strategy.   

· Managing Sales team. 

· Maintain duty time and period of all 3 Sales representatives.

· Taking Daily work report from each of them.

· Analyzing work blueprint and work each of this representative.

· Daily visiting with one of the sales representative to solve their problem.

· Motivation of each of them for better result.

· Internal as well as field training for each sales representative.

· Prepared optimum stock list for launching company in Doha.

· Marketing and sales of each type of instruments in related field of instrumentation.

· Proper record maintenance of received, sale, and balance quantity of instruments.

Ranbaxy laboratories ltd
Marketing  Executive    JAN 2011 to MAY 2013
Working for Ranbaxy Pharmalife Division 

Job Profile:-

· Ranbaxy pharmalife is new division launch by company with complete new setup.

· Preparation of customers list. With proper customer selection.

· Preparing of list of 140Drs for around 15 product.

· Meeting physician, Consultant, Gynecologist, Orthopedic, E N T surgeons.

· Handling product range of antibiotics. 

· Covering south Mumbai area. (Byculla, Musjid bander, Mumbai central, sandhurst road, reay road, dockyard road, cotton green.)

· Arranging spirometry camps for patient, arranging Hb camps. 

· Arranging CME, RTM for doctors of different topics.

· Achieving budget for company. 

· Giving proper growth to product sale.

· Daily time to time reporting to seniors like resional sales maneger

Dr reddys laboratories ltd

Scientific Business officer  Jun 2013 to Till date
· Working under role band of R1A ( equivalent to area mangers )

· Handling team of two colleague. 

· looking after their planning,  sales achievement, call planning, monthly planning.qtr sales planning.

· Area working in NAVI MUMBAI And RAIGAD ( Area cover from Airoli to Mahad)

· Handling portfolio of dermatology 

· Meeting only dermatologist 

· Handling brands like MINTOP, FINAX , AVARTA, And MELGAIN

· This entire brand are market leaders in their segments.

· For sales arranging RTM, CME, Conferences, camps.

QUALIFICATIONS 
· Registered under : Maharashtra state Pharmacy Council 

· Bachelor of Pharmacy Course:  B'PHARMACY.
Division-first class (66.42%) Year :  2006\07 

University: Rajiv Gandhi University of Health, Sciences. Bangalore, India.

COURSES
· Diploma course:  D'PHARMACY
Division: second class (57%) Year : 2003

OTHER FACTS
· Team Player/Leader

· Ability to work under pressure and with minimum supervision.

· Ability to meet Deadline 
· Self motivated & highly goal Oriented 
· Good Interpersonal Skills 

LANGUAGES
· English
· Hindi

· Marathi
· Urdu
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