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Waseem
Waseem.303194@2freemail.com  
Professional Sales Coordinator

Why Waseem 

· Qualified experienced expert with pleasing personality. Possesses extensive knowledge of all major companies.
· Highly capable to identify and deal with customer needs by translating them into appropriate solutions. Skilled in qualitative & quantitative products, sales, logistics, supply chain management and operations with equipment handling. Procurement locally and globally for smooth and Supply Chain Solutions.
· Enthusiastic problem-solver and a strategic thinker with a keen ability to rapidly assess diverse projects and situational challenges, develop action plans and lead teams to meet or exceed targeted goals
· Process oriented individual; willing to work in target based environment and trained to tackle multifaceted challenges of rapidly changing corporate environment. Seeking suitable position in Sales, Administration and Logistics domain to utilize technical skills, academic knowledge and experience to attain organizational goals.
· Focused, hardworking and self-motivated person and a team player with excellent communication and interpersonal skills. Adaptive, quick learner and energetic with strong technical understanding of customer base; capable to implement modern techniques and management tools
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	CORE STRENGTHS & ENABLING SKILLS


	Procurement
	
	Sales
	 Sourcing Oilfield Equipment

	
	Project Planning
	
	Operation Management
	 Project Management & Data Handling

	
	Upstream
	
	Supply Chain
	 Administration

	
	Drilling
	
	Team Building
	 SAP / JDE / GLOVIA

	
	
	
	Team Lead
	

	
	
	PROFESSIONAL EXPERIENCE



National Oilwell Varco

Working as “Sales Coordinator”, Oct. 2000 – Present

Responsibilities/Accomplishments:

· Skillfully handling sales and procurement for global customers both NOV manufactured products as well as sourcing
the buyout items from different manufacturers worldwide. Nature of job comprises right from customer inquiry to quotation and from customer PO to sale’s order purchase order delivery and invoicing which includes credit customers, cash in advance customers as well as LC based customers.

· Dealing with drilling companies and fabricators based in UAE, Saudi Arabia, Oman and Pakistan. List of current customers comprises NDC Abu Dhabi, Abraj Drilling Oman, Schlumberger UAE, National Drilling and Services Company Oman, MB Petroleum Oman, OGDCL Pakistan, KCA Deutag Oman, Lamprell UAE, Dalma Energy Oman, POL Pakistan, Rowan Drilling Saudi etc.
· Periodically collaborating with other team members from sales side as well as from the warehouse to ensure smooth execution and timely completion of sales projects. Effectively identifying areas of improvement and proposing relevant t solutions
· Having 15 plus years’ experience of sales, logistics and procurement oilfield related products. Expertly assisted core team in initial startup.

PROFESSIONAL QUALIFICATION

· University of Punjab Lahore, Pakistan (1998 - 1999) MA Political Science
Research Project: “Professional Logistics & Sales Set Up Across Small to Medium Enterprise.”

