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Career Objective:

To achieve a position of eminence utilizing my skills and abilities in industry that offers professional growth while being resourceful, innovative and flexible.

EDUCATION

· Bachelor of Pharmacy [70%] from Nandha College of Paramedical Sciences (1998 to 2003), Erode (Affiliated to Dr. M.G.R Medical University, Chennai, India).                   

· Dip, Hospital Management (73%) in the year of 2004. 
· MBA Operation Management (72%) in the year of 2007. 
· Post Graduate Diploma in Computer Application (Computer Proficiency in using Microsoft Windows and Microsoft Office).
Summary

·              Completed 10 years of experience in Pharmaceuticals marketing, promoted General, Gastro & Critical care range of products with demonstrated success in Doctors’ partnership management, Retail and Hospital Pharmacists’ management, providing healthcare-related solutions to doctors, patient-counseling and conducting various interactive programs for doctors and patients.
·              Five and a half years of experience as Medical representative and Business executive at Torrent pharmaceuticals ltd, one among the top ten pharmaceutical companies in India. I have doubled the sales turnover of my territory at Torrent ltd in less than three years.


·              And I had launched and established the two new Business units like High end Anesthetics and antibiotic injection in a short span of three months. And worked as an Medical representative-Critical care division in German remedies ltd, India’s one of the largest pharmaceutical, in injection and handling two Business units. Since January ‘2015 working as a key account executive in ROMSONS Group of Industries.
Achievements

Conducted various activities, highest by any peer professional at Torrent pharmaceuticals ltd
· Patient-education programs

· Around 12  programs conducted till date to educate the patients

· Counseled a significant number of patients during each program

· One-on-one interaction with every patient

· Have improved the quality of life of patients through personal counseling

· Doctors’ group meetings

· Conducted around 10 small group meetings

· Productive one-on-one interaction with the doctors

· Clarified the queries of doctors and provided issue related solutions

· Successful presentation of the current trends in Medicine and treatment algorithms
AWARDS
                 1.  Got certificate to Excell-Workshop programme in torrent Pharma in the year of Aug’06.

     2.   Best performance award for 2006(October & November)-120%. 


     3.   All India 3rd place for 2006-2007.

     4.   All India first for one gastro brand in the year of 2008-2009
Professional Experience
Promotion of Gastro & General of range of products

 June 2006 – February 2009
,  Torrent pharmaceuticals ltd, Tirupur & Trichy Region (TN) India.
Medical Representative.
· Doctors’ partnership management, retail availability, booking orders from Distributors

· Achieved 100% growth in sales from baseline 

· Conducted various activities to promote business

· Conducted around 5 patient education programs

· Conducted around 15 small-group doctors’ meet

· Conducted around 3 CMEs (Continual Medical Education)

Business Executive
Mar 2009 to Aug 2011, Trichy region (TamilNadu) India. 
.


· Responsible for implementing Team targets

· Launched and established two new Business units successfully

· 100% target achievement

· Generating good product prescriptions to achieve expected sales targets
· Meeting pharmacy managers and distributors regularly to gather data regarding sales
Feeding sales & Doctor calls data to in house web portal
Promotion of critical care- range of products -  German Remedies Ltd
(Sep’2011_Dec’2014 ,  Trichy & Coimbatore Region (Tamilnadu), India
· Doctors’ partnership management, retail availability, booking orders from Distributors

· Conducting various activities to promote business

· Dealing with sale of injections, through Hospitals and Direct marketing.

▪     59% growth of  last year (2013_2014) from the achievement.
· launched and established antibiotics as well as anaesthetics range success fully.
Promotion of Medical Disposable products  -ROMSONS GROUP OF INDUSTRIES.
Key Account Executive,                           
Jan’2015_till date,  Trichy, Coimbatore & Madurai region (Tamilnadu), India
       Launched and established many new products successfully

· More than 100% target achievement

· Increase Market Penetration. To handle sales promotion activities. Implementation of Marketing strategic sales planning and analysis.
· Generating good product prescriptions to achieve expected sales targets
· Meeting pharmacy managers and distributors regularly to gather data regarding sales
Feeding sales & Doctor calls data to in house web portal
· Budgeting, Market research and Distributors management

Achievments
                Got ‘Excellent contribution award’ in the year of 2016 from Romsons Group of Industries 

KEY SKILLS
Marketing, Man management, Distribution handling, Administration, communication skills with different disciplines, Reporting, time management and work organization skills.

I assure that the above given information are true to my best of knowledge. 

