Mir
Pharmacist assit/with 8years uae healthcare experience

Mir.313576@2freemail.com 
Aspiring to be a part of dynamic & fast growing organization having motivational working environment, and I am looking for a challenging assignments that will foster my Career advancement and long-term relationship in an organization where my experience, education and talent could make significant contributions towards corporate objectives

WORK EXPERIENCE:

Sales & marketing manager

Diji general trading & medical supplies - May 2013 to Present

Responsibilities:

· Develop new prospects and interacts with existing customers to increase sales of the organization's products.
· Utilizes strong selling skills to maximize revenue and achieve better growth.

· Sales planning control and follow up. - Coordination of the bid process to achieve best efficiency - Maintaining and updating reporting tools.

· Challenging Ability to generate new leads, exploring new opportunities and carrying out customer and group presentation.

· Organize product demonstrations, sites visits and follow up.

· Identify new clients.

· Prepare Tender Documents/Quotations.

· Perform Technical Representation Meetings during Purchase/Tender meeting.

· Provide Training to the user on Hospital, Teaching and Research Equipments.

· Company/Customer related problem solving.

· Traveling to solve matters regarding Sales and Service.

· Manage the Sales/Service Team.

· Arranging Foreign Principal visit to customers.

· Communicating with foreign principal regarding Sales/Service issues.

Skills Used

· Good knowledge of product application, hospital/clinical workflows, value selling and sales techniques.

· Excellent command of MS. Office and other software application

· Knowledge of Internet, Network installations, computer diagnostic.

· Business Development.

Responsibilities:

· Communicating with partners in both private and public sector.

· Conduct healthcare research studies in the region.

· Studying prices coming from different vendors and finalize projects.

· Submission of overview business reports upon request.

· Updating management with latest trends and news in the healthcare sector in UAE and the region.

Business Development executive

Advanced Business concepts Dubai

For: Herman miller healthcare

Dubai - August 2010 to April 2013

Job responsibilities:

· Assist in managing client engagements

· Assist in Business Development efforts

· Design project research, analysis, and reporting techniques

· Oversee the development of project research materials including protocols, analysis plans, surveys, discussion guides, and other data collection

· Assist in negotiating contracts

· Supervise analysis and interpretation of data

· Oversee production of project deliverables including research plans, status reports, interim reports, technical reports, presentations, abstracts, manuscripts, and product dossiers

· Contribute to proposal writing

· Assist in the management the development of staff.

Sr Product specialist

Gulf & World Traders - Dubai - February 2008 to July 2010

· Bringing business through Individual customers, Institutional/corporate sales

· Preparing daily plan and other day to day operations.

· Market intelligence and feedback to the management.

· Liasoning with other departments for improving sales, pre-delivery inspection

· Assisting customer with service,

· Sales invoicing and other documentations, administrative and delivery schedules.

· Daily reporting to sales manager regarding day-to-day sales activities.

· Ensuring customer satisfaction in every aspects

· Developing and maintaining successful business relationship with the clients and in following up enquiries

· Performs various administration duties such as keying in orders, processing orders by creating deliveries, shipments and processing electronically to the warehouse.

· Coordinated and obtained all federal, state, and local regulatory land-use approvals by determining the cause of the problem, selecting and explaining the best possible solutions.

· Resolves product or service issues problem; expediting the correction or adjustment.

· Assists customers on the phone with order and product information.

· Exploring new markets and avenues like Institutional or corporate tie-up deals.

· Directly responsible for assisting customer and offer a prompt and efficient services.

Corporate sales Supervisor

Asia Pharmacy LLC - Dubai - November 2000 to December 2007

Preparing daily plan and other day to day operations

· Liasoning with insurance companies.

· Market intelligence and feedback to the management.

· Liasoning with other departments for improving sales, pre-delivery inspection

· Assisting customer with service,

· Sales invoicing and other documentations, administrative and delivery schedules.

· Daily reporting to sales manager regarding day-to-day sales activities.

Ensuring customer satisfaction in every aspects

• Developing and maintaining successful business relationship with the clients and in following up enquiries

Div Sales manager

Crystal pharmaceuticals & chemicals - April 1997 to September 2000

Pharmacist

Jaya Hospitals - March 1995 to February 1997

EDUCATION

H K E, S College of pharmacy Gulbarga - Karnataka 1993 to 1995

D Pharm (B, sc)

SKILLS

· Possess excellent verbal and written communication skills. • Quick Learner and willing to take new challenges.

· Follow-up and Organizational and analytical skills. • Ability to multi-task in a fast paced environment. • Ambitious, well organized, accurate, and highly motivated • Have the ability to take quick actions to solve problems

Computer Skills:

· Microsoft Office Applications and Internet Web Surfing.

· Microsoft word, excel, Power point

Personal Information:

	Name
	:
	Mir

	Age
	:
	43

	Nationality
	:
	Indian

	Driving license
	:
	Valid Uae driving license & Car


