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Sunil
Sunil.314142@2freemail.com 



Aspiring to seek career enriching assignments 

------------------------------------
· An enthusiastic sales & Marketing professional with over 8 years of concentrated exposure into Oil and Gas Industries in Middle East Region and an MBA in International Business Management from Wolverhampton, UK University. 
· Instrumental in setting up subsidiary companies from inception to augmentation.
· An exceptionally motivated & confident leader capable of optimizing individual and team potential, to sustain business relations with client contacts
· A proactive individual with a logical approach to challenges. Excellent track record in achieving and exceeding organizational business objectives and targets.


Personal Skills: 
· Thriving in a fast-faced environment, I’m a good networker, and very much a ‘big picture’, strategic thinker. 
· Consistently successful in directing highly profitable portfolios/accounts and proven ability in optimizing operational efficiency while reducing cost.
· Demonstrate keen expertise in establishing and implementing effective strategies and plans, as well as in evaluating operations to increase corporate profitability and customer service levels. 
· Recognized as an empowering manager who is adept at coaching and developing employees to foster team 
unity toward achievement of corporate goals.
· Exemplify extreme capability to multitask in a globally competitive and fast-paced environment. 
	Demonstrated Skills and Abilities:

	Networking skills
Techno commercial skills

Customer Service
Interpersonal skills
Team player
Business Development
Result oriented

	Commercial Astute
Negotiating
Product knowledge

Translate client needs into service package

Collaboration 

Team management
Direction



	Responsibilities Handled:
	Competencies Displayed

	· Sound experience in setting up subsidiaries in short time span

· Develop pricing strategies, balancing firm objectives and customer satisfaction.
	· Carry out market analysis to re-define the market potential


	· Managing the process of screening enquiries for bidding in line with the Company’s sales strategy, risk appetite, profit potential and cost/benefit analysis. 

· Direct the hiring, training, and performance evaluations of marketing and sales staff and oversee their daily activities.

	· Use sales forecasting and strategic planning to ensure the sale and profitability of products, lines, or services, analyzing business developments and monitoring market trends.

· Identify, develop, and evaluate marketing strategy, based on knowledge of establishment objectives, market characteristics, and cost and markup factors




	
	Career Review
	


Manager – Sales & Marketing( Kirtanlal International DMCC, South FZE
May 2015 till date


Products Handled:
OCTG Accessories, Well head equipment,  manufactured under  API 5 CT,  mainly Couplings, Pup Joints, Cross overs,  Flanges, Valves, Crossover Adapters, High Pressure Pipe Fittings, BOP components, Spools, Choke.

Tactical Account Management for Top notch companies like, TMK GIPI, Arcelor Mittal, KOC, and PDO approved Machine Shops.
                                                                                          Key Deliverables:
· Thorough understanding of pricing and proposal models.
· Assist, prepare and present technical presentations to customers.
· Consultative selling and provides recommendations to prospects and clients of the various products the company offers to their business issues.
· Formulate and execute marketing information system which is vital for taking strategic decisions regarding promotion, pricing, placement of stock and product development
· Responsible for establishing strategic associations / links with reliable channel partners, resulting in deeper market penetration and reach.
· Develop annual business plan in conjunction with CEO, which details activities to follow during the fiscal year.
· Responsible for handling service issues.
· Continuous Travel across the Middle East countries.
Business Head( SANKALP Middle East FZE
June 2012 to May 2015

Key Deliverables:

· Consult with buying personnel to gain advice regarding the types of products or services expected to be in demand

· Coordinate and participate in promotional activities and trade shows, working with developers, advertisers, and production managers, to market products and services.

· Evaluate the financial aspects of product development, such as budgets, expenditures, research and development appropriations, and return-on-investment and profit-loss projections.

· Formulate, direct and coordinate marketing activities and policies to promote products and services, working with advertising and promotion managers.

· Ability to give full attention to what other people are saying, and to use logic and reasoning to identify the strengths and weaknesses of alternative solutions.

· Ability to persuade others to change their minds or behavior, and to be aware of others' reactions and understanding why they react as they do.

· Extensive travel across the Middle East Countries for Business Meetings
Significant Highlights:

· Successfully achieved oil company approval for API 5CT & 6A products - Kuwait Oil Company, & Petroleum Development of Oman.

· Introduced new strategy for stock handling and selling.

· Handled stock worth of USD 8 Million in three years of time
· Handled banks and finance and other statuary departments like, customs, Ports, UAE Govt. authorities.

· Obtained Products approval/ Listing from reputed companies like Cameron Oman, Weatherford Abu Dhabi, TMK GIPI Oman, Arcelor Mittal, and Jubail Saudi Arabia.

· Total revenue generated USD 8 Million throughout last 3 years.

Business Development Manager – Middle East( Sankalp Engineering Services India Pvt Ltd, Pune India
May 2008 to June 2012
Key Deliverables:

· Sales planning and sales promotion for clients.

· Arrange appointments and organize meetings with customers/clients.

· Marketing operations and social marketing.

· Sales management and Account management.

· Business development
· Coordinating shipping activities daily with the Plant Manager or designate

Significant Highlights:

· Expanded client base in three years by consistently delivering goal, surpassing marketing results and ensuring complete client satisfaction.

· Closed new accounts as leader of business-development team. 

· Earned commendations from client executives for communication deliverables that targeted desired audiences and articulated the value of products and services.

· Participated and conducted Oil & Gas trade shows like ADEPIC, Abu Dhabi, & WTO QATAR.

· Maintaining accurate customer order files including purchase order information, drawing approvals, customer correspondence, production information, warranty packages and freight details.

Sales and Operations Executive ( Gati Limited, Pune India, a leading Logistic company        
Nov 2004 to May 2008
Key Deliverables:

· Write weekly and monthly global transportation reports.

· Produce bills of lading and update shipment status information.

· Monitor shipments to guarantee on-time delivery.

· Finish all necessary customs documents and other paperwork.

· Exhibit strategic leadership and foresight in support of long-range sales growth.

	
	Education
	


2015
MBA in Marketing & Finance from WolverHampton University, UK
2004
BA from Calicut University, Cochin, Kerala, India



Date of Birth: 26th May 1976 | Visa Status: JAFZA (UAE) | Driving License: UAE | Nationality: India
