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Languages

· English

· Hindi

· Punjabi



Objective
To succeed in an environment of growth and excellence and earn a job which provides me satisfaction and self development and help me to achieve organizational goal. 
Work Experience

Total Experience: 9 Years
BHATIA BROTHERS FZE, DUBAI
# At present I am working with Bhatia Brothers FZE, Jebel Ali, Dubai as Sales Engineer from June 2014.
STERLITE TECHNOLOGIES LTD ( VEDANTA GROUP), GURGAON 

# 2 Year experience with STERLITE TECHNOLOGIES LTD. as an Engineer (Sales & Mktg.) from July 2012 to June 2014
KEC INTERNATIONAL LTD. ( RPG GROUP), DELHI
# 18 month experience with KEC INTERNATIONAL LTD. New Delhi as an Engineer (Sales & Mktg.) from January 2011 to July 2012
SRIRAM CABLES PVT. LTD., DELHI 

# 17 Months experience with Sriram Cables Pvt. Ltd. New Delhi as an Asst. Manager (Sales & Mktg.) from Aug. 2009 to December 2010.
KEI INDUSTRIES LTD., DELHI
# 3 Months experience with KEI Industries Ltd. New Delhi as a Sr. Executive from May 2008 to August 2008.
INDUSTRIAL CABLES (INDIA) LTD., RAJPURA (PB)
# 15 month experience with Industrial Cables (India) Ltd. as a Sales Engineer with Rajpura from January 2007 to April 2008  

Key Resposibility Area.

· Sales & MKTG., Procurement/Sourcing and Tendering.
· Analyzing P.Q. requirement for enquiries received from all customers Public as well as Private sector. 
· Interaction with customers from enquiry stage, review and evaluate client technical specifications against the company capabilities and resolve outstanding issues if any.
· Provide technical support to customers and promptly process customer requests and enquiries.

· Completely involved in pre-tendering activities and submission of tender documents, Online Tender Submission.
· Preparation of commercial bid, technical bid and all bid documents, tender documents for the floated tender.

· Consider the different IS, IEC, etc. standards, type test, routine test, acceptance test, while preparation of bid documents. 

· Cost estimation on execution activities.
· Utilize network in power industry, scout and explore the immerging opportunities, identify and follow business leads and upcoming tenders in market.

· Finalizing contract with complete documentation.
· Provide guidance and expert advice to the Sales and Marketing team and follow through the entire project execution.
· Costing of Cables.

Coordination:


Coordinate and maintain strong follow-up and interaction with our end Customers like, BGC, IRAQ, Shell Iraq, Worley parsons, Al Ghail, CCIC, TAKREER, ADMA, ADGAS, NTPC, PGCIL, NDPL, BSES, DELHI METRO, L&T, SIEMENS, AREVA, LANCO, SCHNEIDER ELECTRIC, TECHNIP, ALSTOM, KALPATARU, etc. and sales representatives for enquiry generation and promotion of our products and all STATE ELECTRICITY BOARD, DELHI METRO.
Graduation
: Bachelor of Technology 2003-2006
Stream

: Electrical Engineering 
College

: S.U.S.C.E.T, Tangori (Distt. Mohali), Punjab
University
: Punjab Technical University, Jalandhar
Percentage
: 73.23 %
diploma
: DIPLOMA 2000-2003
Stream

: Electrical Engineering 

College

: Pt. J.R. Govt. Polytechnic Hoshiarpur 
University
: Punjab State Board of Technical Ed. & Ind. Training 
Percentage
: 60.14 %

School Level
	Examination
	Year
	Institution
	Board
	Marks

	Matriculation
	2000
	Shri. K.K. Sr. Sec. School Rajpura
	P.S.Ed.B.
	  61 %


Other Certifications Details

Six Month Industrial Training at Bharat Heavy Electrical Limited (B.H.E.L.) Haridwar.
Six Week Training at 66 KV. Substation P.S.E.B. Rajpura.
Six Week Training at Industrial Cable Pvt. Limited. Rajpura.
Academic Projects
Project made for Emergency Light & Electronic Bell during Diploma.
Project for Telecom Indication made while B Tech.
Computer Proficiency

    MS Office XP, Matlab,
· C, C++
· ERP Software
· AUTO CAD 

