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SHANOOB.


ABU DHABI-UAE

Shanoob.321648@2freemail.com 
MECHANICAL SALES ENGINEER
PROFESSIONAL PROFILE                   
An effective communicator possessing excellent presentation & soft skills with honed marketing management, logical and problem-solving abilities. Recognized for successfully meet targets, proficiently formulating and implementing budgets, building high-performing teams and nurturing fruitful relationships with customers.
CAREER OBJECTIVE
To obtain a challenging position in a reputed Organization which enables me to effectively utilize my skills and talents for enhancing its growth as well as my professional advancement.

EMPLOYMENT HISTORY
Sales Executive –Area Sales, BRD Car World  Pvt Ltd, From  Jun 2013 to  Jul 2014
DUTIES AND RESPONSIBILITIES:-
· Demonstrating how a product meets a client’s needs. 

· Working with existing customers to help them get the most out of the products they have bought.

· Providing sales support during virtual and onsite client meetings.

· Liaising with both current and potential clients to develop existing and new business opportunities.

· Identifying the customer's current and future requirements.

· Identifying client requirements.

· Reviewing customer drawings, plans and other documents in order to prepare detailed technical proposal for them.

· Preparing reports for head office and senior managers.

· Offering after-sales support services.

· Conveying solution benefits to both business and technical audiences.

· Demonstrating products, services and solutions to potential clients.

· Preparing and presenting potential cost benefit analysis to potential clients.

· Delivering presentations and demos to audiences.

· Conveying customer technical requirements to the Internal Engineering teams.

· Maintaining existing, long-term relationships with customers.

· Putting together technical instruction for customers in relation to the use, operation and maintenance of purchased products.

· Travelling to visit potential clients.

· Negotiating tender, contract terms and conditions.

· Maintaining professional working contact with key suppliers and third parties.

ACADEMIC QUALIFICATION
· B-Tech in Mechanical Engineering (June 2013)

       Institute
 : VIF College of Engineering ,  Hyderabad

       University        : Jawaharlal Nehru Technological University (Hyderabad)
· MBA in Marketing  (Aug 2016 )

 Institute
  : MES College Of Engineering, Kuttippuram.
       University        : Calicut  
PROJECT/COURSES
· Major project at METAL INDUSTRIES LIMITED, Shoranur on the topic “Dealers satisfaction in METAL INDUSTRIES LIMITED, Shoranur”.
· Minor project at H.M Motors Eramangalam on the topic “Customer satisfaction with references to the after sales and service at H.M Motors Eramangalam”.
· Non Destructive Testing on MAGNETIC PARTICLE TESTING,RADIOGRAPHY TESTING,PENETRANT TESTING,ULTRASONIC TESTING at KALVA INSTITUTE OF NDT & QUALITY MANAGEMENT.
KEY SKILLS                    

Sales:-
· Experience of a Sale Engineer’s role in the technology industry.

· Solving complex technical problems in a systematic way.

· Prepare and deliver executive level presentations.

· Strong consulting and needs assessment skills.

· Strong time, project management and multi-tasking skills.

· Ability to conceptually adapt technologies to fit various ideas.

Personal:-
· Strong written and verbal communication skills.

PERSONAL INFORMATION

Date of Birth

 : 21th Aug, 1991.

Languages

 : English, Malayalam, Hindi 
Sex


 : Male.

Marital status

 : Single.

Nationality

 : Indian.

Hobbies

 : Traveling, Reading

Visa status                    : Tourist Visa  
DECLARATION

I hereby declare that the above mentioned details are true to the best of my knowledge and belief.
      SHANOOB
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