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OBJECTIVE:

I am currently looking for highly motivated and demanding job that will further enhance my knowledge and management skills where I can add value to the system and grow with the organization.

SUMMARY:
   I am B.Sc. (Electronics) and Post Graduate in Business Administration (MBA) with specialization in Marketing and having 14 years’ experience In INDIA. And 4 years’ in UAE.  I was associated with esteemed organization like MCW HEALTH CARE. As a Medical Representative, Store coordinator in H.L.L (Distributor) and Sales Executive in FAIR DEAL GENERAL TRADING LLC. (AJMAN-UAE)
EDUCATION AND QUALIFICATION:

· MASTER OF BUSINESS ADMINISTERATION (Marketing)           

            First Division from Dr B.A.M. University       

            Aurangabad, Maharashtra – India.
· B.Sc. Electronics 

            First Division from Dr B.A.M. University       

            Aurangabad, Maharashtra – India.
TRAININGS ATTENDED:
· International Management film show on “CHANGE IS CONSTANT”
· CMIA Conference on “EMERGING TRENDS IN I.T ”

· MEDC Conference on “ MARATHWADA ON GLOBAL FRONT”
· Certified MS-OFFICE, Maharashtra State Certificate of Information and Technology

(MS Windows basics, Ms Word, MS Excel, Ms Pad, Ms Power Point, Internet browsing, Email systems etc.)
PRESENTLY WORKING WITH; 

 Arab Tower Electromechanical cont. LLC. It is an electrical installation and maintenance (FEWA Approved ‘A’ grade License) company for new electrical installation (Switchgear installation, Transformer installation, Generator installation, ATS panel installation, Capacitor bank, Electrical wiring and other electrical appliances), HV&LV Cable laying works and also deals with maintenance and modification works in industries, hotels and buildings.
· Arab Tower Electromechanical Cont. LLC,                                                            Purchase Coordinator                                                                  AJMAN UAE                      
(Specialists in MEP WORKS)                                    
                                                                             Since:         From October 2012 – till date
JOB RESPONSLBILITIES
· Follow up and carrying out inspection with local  Utility Company Federal Electricity and water authority FEWA for power connection of buildings, villas and other industrial sectors. 

· Working with FEWA Service connection and system proposal department for power distribution in all over northern Emirates.
· Arranging documents to take NOC from municipality, firefighting, etisalat etc.

· Buying the best quality equipment, goods and services for company at the most competitive prices.
· Accomplishes marketing and sales objectives by planning, developing, implementing, and evaluating advertising, merchandising, and trade promotion programs; developing field sales action plans.

· Identifies marketing opportunities by identifying consumer requirements; defining market, competitor's share, and competitor's strengths and weaknesses; forecasting projected business; establishing targeted market share.

· Improves product marketability and profitability by researching, identifying, and capitalizing on market opportunities.
· Conducting research to ascertain the best products and supplier in terms of best value, delivery schedules and quality.
· Identifying potential suppliers, visiting existing suppliers, and building and maintaining good relationship with them.
· Processing payments and invoices, keeping contract files and using them as reference for the future.
· Collaborate with sales and sourcing to develop strategic partnership activities and implement the execution framework and strategic plan on identified opportunities.
· Coordinate with sales team that will develop and execute new business and partners to position business as innovator and leader.  
· Maintaining knowledge of new developments in the market, anticipating potential negative and positive impacts on the business and adapting strategy accordingly.

· Trained new departmental members on sales techniques, client protocol, and policy guidance if necessary.
· Provided initial contact to responding quickly and diplomatically client concerns to ensure superior service and satisfaction.
  EXPERIENCESES                                             

· Fair Deal General Trading LLC,                         SALES EXECUTIVE

(Specialists in water technology system                       Ajman (UAE)

& All Types Of Building Material)
                                                                                    since: July 2010 – September 2012

JOB RESPONSLBILITIES:
· Listening to customer requirements and presenting appropriately to make a sale 

· Maintaining and developing relationships with existing customers in person, and      via telephone calls and emails 

· Negotiating on price and costs, delivery and specifications with purchase   managers

· Arranging meetings with potential customers to prospect for new business 

· Acting as a contact between a company and its existing and potential markets 

· Negotiating the terms of an agreement and closing sales 

· Representing the organization at trade exhibitions, events and demonstrations; 

· Reviewing  own sales performance, aiming to meet or exceed targets
· Making accurate, rapid cost calculations, and providing customers with quotations 

· Focusing On  construction companies and mep contractors
· Identifying are growth/ missed opportunities/scope for improvement
· Coordinates and plans the warehouse storage and distribution of the products and materials within a company
· MCW HEALTHCARE,                                              Medical Representative

                                                                                                      Aurangabad India
                                                                                     Since:  From Jan2005- May2010
               JOB RESPONSLBILITIES:    
· Arranging Appointment with doctors, Pharmacists, and hospital medical teams,   which may include pre-arranged appointment or regular “cold” calling. Managing budgets (for catering, outside speakers, conferences, hospitality, etc.).Planning work schedules and weekly and monthly timetables. This may involve working with the area sales team of discussing future targets with the area sales manager, generally, medical sales executives have their own regional area of responsibility and plan how when to target health professions.

.
· Anurag Agencies Distributor of Hindustan Unilever Limited Ltd.
                                                                                                             Store Coordinator
                                                                                                          Aurangabad          Maharashtra India

                                                                                           From Feb 2000 - Nov 2004
      JOB RESPONSLBILITIES:
· Operates cash register and balances cash and receipts, maintains necessary amounts of cash on hand, deposits and reports revenues daily. Spot-checks inventory levels daily from main store inventory following established procedures, orders stock from sales representatives within defined limits. Locating items, answering questions or refers to appropriate store, rings up sales and accepts payment for purchases. Maintains store appearance and sets up merchandise displays, performs simple maintenance and cleaning within store.
LANGUAGES KNOWN:

English, Hindi, Urdu, Marathi, Arabic (Reading only)
HOBBIES:
Traveling, Visiting Historical places, Making New Friends, and football & hockey.
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