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Mujeeb ul Rehman - CV NO: 1997964
_____________________________________________________________________________​​​​_____
CAREER SUMMARY:

· Innovative professional with more than 5years of Marketing & sales experience, in developing & executing marketing strategies supported by MBA degree from IMI university Belgium.
· Proven track record of increasing revenues, streamlining workflow and creating a team environment to increase productivity.

· Expertise in strategic planning, new business startup, market plan execution&customer service.

Highly skilled in pricing strategies, competitive and market analysis, purchasing and vendor relations, new product roll out, and targeted marketing. 

Ltd (Dubai U.A.E)(Jan 2016 -Till Now)
Senior Account Manager:
Responsible for managing an accounts team to ensure a positive customer experience & a maximization of revenue. In charge of increasing & maintaining customer satisfaction.
· Build strong and ongoing business customer relationships across all accounts at all levels the business to ensure satisfaction and sales growth in On Trade customers.
· Managing the work of account executives, alongside my own.

· Maintaining accurate reference documentation for internal management. 

· Manage and develop a growing team of remote Sales Developers. 

· Identifying and cultivating new prospects. 
· Set Account list priority, call frequency and objective led calls to map and build up daily journey plans.
· Provide training for staff maximizing company market share.
· Achieve strict sales targets            

· Working closely with creative teams, Marketing, and programmers to achieve long term structured partnerships.

2GIS ADVERTISING LLC (Dubai U.A.E)(Dec 2013 – Nov 2015)

Account Manager:
· Develop relationships with new/existing affiliate partners and build new relationships capable of building revenue (target all market industries). 
· Manage multiple accounts including initiation, analysis, monitoring and evaluating new opportunities for each account.

· Coordinating with creative departments for campaign development.
· Continuously contact existing customers to evaluate partner satisfaction
· Negotiate business dealings with local and international clientele besides strengthening client support, service as well as business operations.

· Stay informed of new technologies and companies competitive positioning
· Maintain client profiles and be prepared to submit daily planner/call reports in the required format, sales plans, forecasts and expense reports on a timely basis. 
 (continued to next page)
· Utilize resources to evaluate new potential clients through phone and email.
· Manage consulting services that provide sales and revenue data
· Follow-up on all client production orders and ensure campaigns begin and end as the client requests.
MIMAKI KANPHOR INDIA PVT. LTD. (New Delhi, India)

“Manufacturer of Large DigitalInkjet Printers for Textile, Signage & UV”
Marketing Executive:(Oct 2011 – July 2013)
· Responsible to generate new potential clients for the sales team.

· Organizing exhibitions, giving a presentation to client.
· Making new marketing strategies for creating awareness among customers.
· Product management, Product Marketing, Branding & Kolkata Market Evaluation.

· Agency Handling: Dealing with Advertising Agency for Designing Posters, Brochures, POP materials, designing advertisements etc.
· Developed strategic plan, including price changes and new promotional approaches, budget management, and product development.

· ATL & BTL activities for brand promotion& Coordinating with dealers.

· Vendor Management: Posters, Brochures, bags Printing then Bill generation and payment follow-up.
· Worked closely with Managing director- India in conceptualizing and developing integrated marketing plan for all the categories synchronizing brand objectives, making calendar of activity and implementing them
EDUCATION AND CREDENTIALS:
PROFESSIONAL QUALIFICATION
Two-year full-time PG program in Planning & Entrepreneurship 2009-11, leading to a MBA degree from International Management Institute, Belgium-with specialization in Marketing and Human Resources.
ACADEMIC QUALIFICATION     
· Graduation. (Bachelors of Computer Application) from IPEM college, Ghaziabad (2009)
· Attended management program at CAMBRIDGE UNIVERSITY, UK.

· Industrial visit to PORT OF ANTWERP, BELGIUM.

ACHIEVEMENTS

·    Organized GTE- Okhla/Jaipur/Bangalore, Media Expo- Delhi, Sign India, Label Expo.
· Organized Trade show (Digital printing)
·   Delivered Speech on Islam and wrong notions among common people.
ADDITIONAL INFORMATION

Hold valid UAE Driving License. I am an Indian and also enjoy playing sport like Cricket and Table Tennis.
References available on request.

(Mujeeb ul Rehman)
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