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Navin 
Navin.333974@2freemail.com

Career Objective
To serve the organization by making optimum utilization of my management skills & knowledge in the field of sales and marketing grow with the organization.
Experience 









Sales executive with Commercial Bank International, Dubai 

7th June 2015 to till present

· Meeting target with new customers for STL  

· Top ups for existing clients 

· Cross selling bank products (CASA, Auto loan, Mortgage loan, Credit cards)    

· Listing of companies 

· Buy out of existing liabilities through STL Loan
· Develops and maintains positive relationships with banking clients through excellent customer service
· Addresses client inquiries and ensures their needs are consistently met
Relationship officer with Dunia Finance, Dubai 

28th March 2014 to 28th March 2015 (Auto Loan)

· MIS maintenance

· Coordination with Sales, Credit and Collections department, Follow up with clients 

· Preparing charts for showing the data to the senior management

· Analyzing credit parameters of the companies/individuals applying for loans basis the financial documentation provided
· To Develop new business prospects in specific geographic area’s 
· Interacted with existing clients to increase sales 
· Dedicated area relationship officer for Deira automobile dealers. (new & pre owned vehicles)
· Familiar with standard concepts, practices and procedures within particular field 

· Worked in under general supervision, typically reported to manager 

· Analyzed the competitive target market with precise strategy 
Professional Qualifications
Post Graduate Diploma in Management (With Specialization in Marketing) Batch (2012-2014), Institute for International Management and Technology, Gurgaon (Haryana) 
Academic Qualifications
	Year of completion
	Course/Stream
	Board/University/ Institute
	Percentage

	2015
	 PGDM
	 Oxford Brookes University, UK 
	70

	2012
	BBA 
	MGS University, Bikaner 
	61.50


Summer Training/ Key academic projects









	Company: Dancing Bees
Duration: 
1 June to 31st August 

	Project Title:  Brand promotion, consumer awareness 

Project Detail: I have worked there for consumer awareness and I went to visit retail shops to acquire knowledge about product then implemented new strategy to attain objectives of company.



	Principles of marketing
	Project Title: Launching a new product in Indian market.

Project Detail: Pin button for office guy and Psychical disable people who are having lesser time as compare to others.



Industrial Visits/ Workshops attended








1. Parle-G, Bahadurhgarh, Haryana 2012: Observed assembly line production.

2. Yakult, New Delhi, 2012: Studied the logistics and production methods deployed.

3. Mother Dairy, New Delhi, 2012: Channels of co-operative procurement, distribution 

system, product variation.
4. Mini copper plant where I had observed how to assembly line works, department work (United Kingdom) July 2013.

5. Attended workshop on strategic management at Oxford Brookes University (UK), July 2013
Awards and Achievements 

    2012 :- Awarded First Division in BBA (Result-61.50%)
Extra-Curricular Activities 








· Participated in fashion show at IIMT Cultural Festival, 2013.

·  Active member of college NGO group ‘Sambandh’; organized collection drive for collecting clothes and essential items.

·  Participated in Annual function at school as well graduation level.
Skills






·  Active Listener

·  Highly Motivated 

·  Versatile

· Willingness to learn
· Team player
· Market research 
Computer Skills






· Microsoft world 
· Microsoft Excel 

· Microsoft power point 

Personal Details





· Languages Known
: English & Hindi


UAE DRIVING LICENSE 




· It is under process.

Declaration




I hereby declare that the above written particulars are true to the best of my knowledge and belief.

· Date: 











· Place:  Dubai                                                                                                          Signature
