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Objective:  To explore new horizons in the field of marketing and to gain experience in order to establish myself in the chosen field.  
Education

Master of Business Administration in Marketing (MBA) 




2009

Barkatullah University, Bhopal, India








Bachelor of Commerce (B. Com)







2007
Jawaharlal Nehru P.G. College, Bhopal, India







High Secondary 










2004 All Saints’ School, Bhopal, India
High School 










2002

 All Saints’ School, Bhopal, India
Professional Experience
Bio Veda action research company (Biotique)


May 2015 - April 2016
Assistant Area sales manager (India)
· One year experience headquartered at Indore handling 2 different states 
i.e. MP & Gujarat (India).
· Handled channels of Beauty advisors, Wholesale, Cash & carry, Modern trade and General trade business for Biotique. 

· Utilization of Sales budget for meeting sales target in territory

· Responsible for ensuring minimum damage & expiry reduction.

· Accountable for Maintaining FIFO at Redistribution stockiest.

· Closely working on Customer case fill on time (CCFOT), stock availability in key outlets, new product mapping & blockbuster launches, coordinating between supply chain (depot) & Redistribution stockiest.  
· Training of all RSSM and Supervisors for effective implementation of sales fundamentals, job responsibilities, Sales etiquettes & call procedure.

· Ensured Plannograming Brand Wise & Category Wise of the products where our channel programs are running.

Johnson & Johnson Ltd. (Consumer products division)        October 2013 - May 2015
Senior Area Business Incharge (INDIA) 

· Handled General Trade, Modern trade & Cash & carry formats for Indore & Ujjain for Johnson & Johnson with monthly business of 1.2 million.
· Having Team of 2 Team leaders & 24 RDSSM’s & 3 Merchandisers. 
· Ensured Plannograming Brand Wise & Category Wise of the products where channel programs are running.

 Hindustan Unilever Ltd. 



          
December 2009 - September 2013

Territory sales officer (INDIA)
·     3 years 8 months working in upcountry areas of M.P.(India)
·  Signing & Implementing TOT (Terms of Trade) with all local Retail stores for Better stores channel program to maximize retail sales ,in a primarily wholesale markets
· Handled 6 Redistribution stockiest salesmen in Khandwa & Burhanpur (India) towns in Personal products division
· Delivered Growths of 35% for the territory for 3 consecutive years for general trade business.

Reckitt Benckiser 







       Feb - Dec 2009
Territory sales Incharge (INDIA)
· 10 months work experience worked across Mumbai (India)
· Handled 2 Redistribution stockiest towns in Mumbai (India) towns in Personal products division.
Surevin Internet Services Ltd 






2006-2007
Quality Auditor (INDIA)
· One year experience as Inbound call auditor
· Had the responsibility of auditing calls of 100 callers for directory inquiry service.
Project Undertaken
· Currently undertaking Mystery Shopping for different companies like Bare International, HS brands international etc.
· Project on customer survey for Wadhwan group (Spinach retail outlet). 
· Summer project on institution sales (Alternate channel distribution) of the products of Britannia.
Achievements
· Participated & reached to the finals of Product launching simulation exercise (WWF). 

· Was assigned additional charge of motivational training due to high attrition in BPO.
· Preparing of monthly Key Result Area reports of Team Leaders on which incentive was distributed.

· Participated in Scholarship Exam at Muslim Education & Career Promotion Society (MECAPS), Secured 5th Rank.

Personal Details
Father Name

: Mr. Kalim Akhtar
Languages known
: Proficiency- English (fair) Hindi (fair) Urdu (native) 

Hobbies

: Watching documentaries, web surfing
Driving License
: International Driving License (1 year Validity)

DECLARATION: I do here by declare that all the information given by me is true to the best of my knowledge & belief.

