Ashish 
Ashish.335931@2freemail.com

MANAGEMENT | CORPORATE SALES | KEY ACCOUNTS | POST SALES & PRE SALES 
Focused and results-oriented professional experienced in leading and operating Online Real Estate portal , 99acres.com ( Info Edge Pvt Ltd ) 
OBJECTIVE
Sales Professional (Both Country & International exposure) with a determination to exceed the sales goals consistently and to be part of a team in a progressive, transnational organization, thus sharpening my own sales and management skills, while at the same time, contributing my best to the overall development of the organization
SYNOPSIS

An learning domain as marketing as core area of interest; in growing my skill and analytical way of activity and in performance too. 
· Focus to work 

· Adapting to every situation.

· Good motivator and counselor

· Good communication 

          CORE COMPETENCIES 
         Presentation / Product knowledge / Counselling / Personnel Management / New-Product Launch /                                                              Customer  relations /  P&L Responsibility / Key Account Management / Collection Responsibility

PROFESSIONAL EXPERIENCE

As an employee in 99acres – From Feb 24 2014 Till Currently Employ

Roles and Responsibility

New Business CAT – C ( Retail & Open Market New Client  Accusation ) 

· New Business opportunity identification  & accusation

· Cold call and online Search for new accusation 

· Collecting market knowledge and customer project details like size, Unit specification etc.

· Fixing up appointments and follow up 

· Client presentation and product sharing 

· New product launch training and sessions

· Closure and deliverables

· Post sales and service throughout the campaign 

· Renewal   

CAT – B ( Closed Market & Client Base – Renewal and upgrade )

· Client base of 85 + 

· Upgradation and service 

· Presentation and new launch suggestion 

· Advertising solution

CAT – A ( Key Accounts and Upgradation )  Major Part of Business

· Client Service as the priority ( Base of 28 Clients )

· Deliverables and close look into all set of Base Clients

· Upgradation and renewals

· New product launch training to clients and sales pitch

· Retention

· Handling CAT A set of Clients ( CAT A – Payment 10 Lakhs INR per Quarter )

· Regular product presentation and need analysis

· New Project Launch Suggestion and Advertising plan

· Selling solution to the Best way possible to our clients 

Achievements:

1. Best service award from the client 

2. All  Quarter Target Achieved till now with more than 100 % Achievement

3. Best Testimonial received 

EDUCATION
	Course
	University
	Duration

	BBA
	Mewar University 
	2009-2012

	MBA ( Marketing )
	Mysore University
	2012-2014
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