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Mukul 
Mukul.336778@2freemail.com
Executive –Sales



SALES COORDINATION, CORPORATE SALES & CLIENT SERVICING (B2B)

· CAREER OBJECTIVE
             To offer my professional experience & educational qualification of Business Management for the growth & development of the organization I work for and establish myself as and the company as a strong brand in UAE market
· KEY BUSINESS SKILLS 

· Business Development: Analyzing & reviewing the market response requirements and communicating the same to the marketing teams for coming up with new ideas for market penetration.
· Sales Coordination: Coordination with Field Sales team, planning and arranging production as per required timelines, timely dispatch and invoicing.
· Sales & Marketing: Driving sales initiatives & achieving desired targets with overall responsibility. Exploring marketing avenues to effectively build consumer preference & drive volumes. 

· Market Competition Analysis: Initiating analysis by keeping abreast of market trends & competitors’ activities.

· Generating New Leads: Identifying prospective clients, generating business from the existing clientele to achieve business targets.

· Presentation/Client Meeting: Fixing appointments with concerned persons & representing the company, discussing the business scope.
· Client servicing / Management of Existing Clients: Maintaining existing clients’ accounts by co-ordination for their enquiries, sending quotes, follow up etc.
· Strong Negotiation & Convincing Skills: Studying the purchase patterns of the clients & convincing them by effective negotiations.

· WORK EXPERIENCE
1. MALABAR GOLD PVT LTD
Tenure of work – 3 years

Designation: Client Relations Executive

Products: Gold / Silver coins, Gift vouchers, Samsonite & AT bags

· Tele - calling and identifying new opportunities
· Providing leads to sales team at PAN India Level

· Meeting clients & showing presentations

· Client servicing

· Proved and opened new customer accounts like Anchor Electricals, Panasonic, Tata Chemicals etc.

· Sending quotes, follow up for dispatch & payment and rendering support to PAN India sales Team

2. CLASSIC STRIPES PVT LTD

Tenure of work – November 2014 till December 2016 (2 years)
Designation: Executive – Fleet Sales

Products: Digital & Screen printing vinyl, POP, VM, Vehicle graphics & other branding materials.
· Managing key accounts for new vehicle launches of automobile clients like FCA, Mahindra & Mahindra, TATA, Nissan etc.
· Tapping new corporate clients by tele calling & cold calling, references, giving presentations till final closure of the deal  

· Coordinating within internal departments like design, PPC, logistics, and accounts

· Planning production, coordinating with vendors and dispatching material within timelines
· Creating sales orders in SAP
· Dealing with customer queries, sending quotes
· Follow up for payment from the client

· Preparing MIS reports to help and assist the sales team to achieve the desired targets

· IT EXPOSURE

· Proficient in MS Office, SAP, Basic HTML, Gmail & Other Internet Applications.
· EDUCATIONAL QUALIFICATIONS
· Bachelor of Management Studies (BMS), from Mumbai University (A grade)
· HSC (10+2), Vartak College, Maharashtra Board (77.68%)
· SSC, Maharashtra Board (85.85%)
· PERSONAL DOSSIER
Language Proficiency
   :
     English, Hindi, Gujarati, and Marathi  

Nationality                     :     Indian
Hobbies                          :     Reading, Chess, Travelling

Notice Period



   :     Can join immediately

Signature
Corporate executive with 5 yrs of experience in Business Development, Sales & Marketing, Corporate Sales, Client Servicing & Sales Co-ordination





Worked with Malabar Gold Pvt Ltd in B2B Sales Department for 3 years in Mumbai, India





Lastly associated with Classic Stripes Pvt Ltd in Automobile Graphics Division since 10th November 2014 till Dec 2016 as Executive- Sales in Mumbai, Maharashtra, India.





Key Skills: Sales, Sales Co-ordination, Sales Support, Client Servicing, Business Development, Presentation, Inter personal and excellent communication skills








