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Contact HR Consultant for CV No: 340285

E-mail: response@gulfjobseekers.com
Website: http://www.gulfjobseeker.com/employer/cvdatabasepaid.php 
Career Objective

Seeking a challenging and rewarding, managerial position in Sales and Marketing in a professional organization.

Professional Snapshot 

· A competent professional with 22 years of FMCG Sales experience in the areas of Sales Marketing, Distribution management, Brand development,, Field Force Management, Key account management, Van  sales operation , Merchandising Operation and Trade Marketing Activities.
· Experience in handling all Trade channels, Retailer groups, corporate accounts like Dubai Duty Free, Eppco, Emarat, ADNOC and Horeca.
· Handled FMCG brands like    WRIGLEYS, Mars, Snickers, Bounty, Galaxy, M&M, Pringles, Vicks, KLIM Milk, Extra Chewing Gum, TX Energy Chewing Gum, St. Dupont Cigarettes, KWIK, Al Worood Pasta, Girnar Tea, Nabil Snacks, ORYX biscuits, Brillo Olive oil, Danesita, Peacock tissues, nonalcoholic Beer, Whiskas, Trill, Pedigree Pet foods, Barka ketchup, Freshly Frozen   Brands, Viet Nuts, Blue Elephant  Thai products & Jasmine Rice.
· Successfully launched new products, effective products distribution, team management and monitoring their performance to ensure the efficiency in business operations, thereby achieving predefined sales and revenue objectives.
Job Responsibilities
· Responsible for Planning and managing   distribution along with  the  Sales  team  to ensure the overall growth and profitability of the FMCG business

· Improving Trade Channel development by building strong business relations with the Principals through prompt correspondences, negotiating on key objectives and by adopting a win-win approach.

· Scrutinizing and evaluating the MIS Reports of each Business Units based on set performance parameters.

· Responsible for overall P&L status of the assigned business units by achieving the set net-profits levels.

· Reviewing of sales performance with the sales team to improve and achieve goals by taking appropriate corrective measures.

· Responsible for analyzing and reviewing the current business segments and identifying growth initiatives in the sales-channels.

· Regular market visits to all regions, independently and with the sales reps and agency executives.

· To give feedback to the management by conducting SWOT analysis of each product by region wise and group outlets sales performance.

  Organizational Scan
	Period
	Designation /Organisation
	Brands Handled

	May 2015

to

till Date
	SALES MANAGER

BENCHMARK FOODS
	Freshly Frozen (FFF), Blue  Elephant, Jasmine Rice, Viet nuts

	Feb 2009

to

May 2015:
	AREA SALES MANAGER

AL OUFOUK CO.  (Consumer Division)
	Oryx Biscuits, Nabil Snacks,

Emirates Macroni (Al Worood),

Girnar Tea, Brillo, Barka ketchup,

Peacock. KWIK Superbock Beer

	June 2007 

to

Jan 2009:
	FIELD SALES MANAGER (UAE)

AL MAHASEN CO. DUBAI


	TX Energy chewing gum brand.

	April 2003

to

May 2007:
	TRADE MARKETING EXECUTIVE

CLASS MARKETING MIDDLE EAST LLC – DUBAI
	ST. DUPONT Cigarettes
Vonneiken brands Tradition,

Ashford & Burton.

	Sept 1999 

to

Mar 2003:
	BUSINESS DEVELOPMENT EXECUTIVE

WRIGLEY’S MEFZE- JEBEL ALI – DUBAI
	WRIGLEYS Chewing gum

	Jan 1995

to

Aug 1999:
	VAN SALES EXECUTIVE

TRANSMED OVERSEAS INC- DUBAI


	Procter & Gamble, Mars Brands,

Galaxy, Snickers, Bounty,

Pringles, Vicks, M&M, Skittles

Klim milk and Punita juice,

Whiskas, Trill, Pedigree

	Jan 1992

to

Aug 1993:
	SALES EXECUTIVE

EDU BUSINESS – DUBAI


	Groliers, Americana, Britannica,   encyclopedia


Key Skills & Expertise
· Achiever of Sales and Operational objectives.

· New product launches and efficient distribution strategy implementation.

· Identifying marketing opportunities by consumer requirements and competitor's market share. 

· Monitoring team's performance and motivating them to reach targets.
· Self-motivated Team worker with go-getter attitude and good management skills.

Educational Qualification
· Bachelor of Commerce (B.Com) from Mahatma Gandhi University

Professional Trainings   
· Basic Sales College-Conducted by Procter & Gamble

· Break Through Part I & II (Sales Skills) -Conducted by Wrigley’s MEFZE

· Basics Sales Presentation Skills conducted by MARS INC.

Interests and Hobbies

·  Travelling

·  Listening to music
·  Reading
Languages Known

· English

· Malayalam

· Hindi































Personal Information:





Nationality          : Indian


Marital Status    : Married


Religion               : Christian


Driving License   : UAE


Visa Status	 : Employment Visa    


                                     











                                


                                  


	   


                 


                 














