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Experience and Achievement

From March2012to May2016
Designation: Area Sales Manager

General Trading(Industries),Dubai,UAE
Leading water company in UAE having distribution in various channels like Direct to Stores, Corporate and Wholesale. The company has set-up 3 state of the art factories in different parts of the country including the fully automatic most modern plant in Dubai. More than 300 operating routes in various channels all over UAE.   
Job Description: 

Conducted analysis on the various areas for development such as response time, delivery time and pricing concerns through customer interaction. Ensured steady growth in volumes and revenue by conducting regular visits to regions. Stayed ahead of competition by proposing business investments for equipment upgrade and carved a niche market for the various offered services. Facilitated development of sales strategies for individual dealers enforced marketing plans plus special promotions and increased sales volume and revenue. Attained success by using professional selling skills, territory knowledge and broad network of contacts
From Oct2010 to Feb2012
Designation    :  Sales Supervisor (Bidaya,Sohar,Izki,Alkamil&Ibri Depots)

Employer: Ali Shaihani Group of Industries (Chips Oman), Muscat,      S of Oman.

Ali Shaihani Group of Industries, is the one among the leading food and Beverage Industries in the Sultanate of Oman is also the market leaders in this segment the through out the Gulf region as the leading producers of international quality Snack food and beverages, the group has diversified it self into an industrial house with multifaceted business activities comprising manufacture of snack food, juices besides facial tissues

Job Description: 

Supervising sales as well as monitoring Area sales Supervisor, sales team and sales performance.Achieving productivity target through monitor. Total product management, in store merchandising opportunity, every day survey, and secondary sales data tracking productivity. Ensuring clear and smooth communication of plans through the sales team and accurate execution of the marketing strategy. Execution of central marketing activities-brand/channel/ distribution initiative, implement marketing strategies in co-ordination with sales team and seek exploit new business opportunity Forecast and plans sales volumes, increase penetration in new markets and drive volumes. Setting extraction and weighted reach targets for individual territories and Problem solving through establishing system for tracking and resolving customer.

From Jan2006 to May2010

Designation   :  Sales Supervisor

Employer: National Trading Developing Establishment (NTDE) Dubai UAE, NTDE is the one among the leading distributor in the UAE since 30 years. The Company owns dealership of the renowned brand like Cadbury Haagen Dazs, David off, Pokka Coast Lays etc and wide range of tobacco consumer, House hold& Confectionery Product, which marketed both inside and outside the UAE. The company owns numerous outlets in the UAE under the name of “smokers center”                     

Job Description

Dual responsibility as supervising sales as well as monitoring sales executives and sales performance & solving the problems related to the outlets. Regularly monitoring competitor’s prices & offers extensive market updates & knowledge. Focusing on proper merchandising the products. Handling promotions activities. Maximizing opportunities to negotiate terms and conditions especially with the credit period and prices. 

From Feb2002 to Dec2005

Designation      : Sales Executive

Employer     :National Trading Developing Establishment (NTDE) Dubai UAE 

Working in consumer division as sales Executive in Dubai and northern emirates region. Visiting outlets and involved in developing customer relationship, product description, organizing space accommodation. Look into aspect of display and placing orders to the client requisition. Daily coverage of 10to15 outlets, collecting cash/cheque. Preparation of daily reports. Achieving sales targets

From Dec1998 to Dec 2001

Designation   : Salesman

Employer      : Al Marai Company Ltd, Saudi Arabia
Al Marai company Ltd Kingdom OF Saudi Arabia Which has annual turnover Exceeding.US$420 Million and provides a wide range if high quality fresh and long life dairy products. They operate of sophisticated dairy processing facilities in the world measuring 50,000 square meters, which has the capacity to process 1.4 million per day

Achievements

Increased fresh volume by 23%

Increased Fresh Juice business 29%

Proficient in the use of hand held terminals

Sound forecasting maintained wastage level with in 2% of total fresh sale

From Jan1993 toDec1997

Designation   : Van salesman

Employer      : Food stuff Trading Co, Muscat, S of Oman

Job Involved

I was involved in van sales, daily visiting 20 outlets, Product wise distribution, collecting cash, achieving sales target

ACADAMIC PROFILE

Bachelor of Arts from Calicut University, India

Conversant with MS Office, Windows and PowerPoint

PERSONAL PROFILE

Date of Birth            :  31May, 1971

Nationality               :  Indian

Marital Status           :  Married

Languages Known     : English, Hindi, Arabic and Malayalam

Driving License         : Holding Oman, Saudi, UAE& Indian Driving License

