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Date of Birth: 25th March 1982                                                                               
Email : binu.341943@2freemail.com 

.
Seeking assignments in Sales and Marketing with a growth a oriented Organisation
Career Forte
· Previously Worked with prestigious FMCG Companies: J.K.Helene Curtis Ltd as TSM- Pune, Mars international India PVT LTD As sales officer, Godrej house Hold Products LTD and Heinz India PVT LTD 
· A dynamic professional with over 9 years of work experience in Sales & Marketing, Distribution Management, Channel Management, Business Development, Key Account Management and Team Management
· A quick learner with high level of adaptability and possess excellent business acumen  
· Strong analytical, problem solving & organizational abilities along with a flexible & detail oriented approach
·  An effective communicator with excellent relationship building & interpersonal skills
Professional Experience
1) J.K.Helene Curtis Limited: FMCG division of Raymond Group( Nov 2013 – Jan 2017)
· Worked as an Territory Sales Manager for  Pune City
· Handled General Trade and Key Accounts -Channel Sales by a team of 9 Sales Representatives(Third Party     Payroll)  & 5 Distributors 
· Managed Distribution of over 150 SKUs across various categories: Deodorant, Perfume, Soap, Shampoo, Conditioner, Talcum, Men's Shaving and Grooming, Eau-De-Cologne, Room Freshener under the brands like Park Avenue, Raymond and Premium
· The KRAs included Monthly and Weekly Business planning, Stock Management, Team Target Setting of DB and Team, Management & Assessment, Execution and Monitoring of Trade Scheme and Field Force Incentive, Processing Commercial Claims
· Analysis competition data, Updating of market tracker for the territory.

· Evaluate sales schemes proposal that come from the field 

· Coordination with CFA’s and supply chain.
· Review regularly and monitor daily, weekly and monthly activity reports and suggest appropriate improvement.  
2) Mars international India Pvt Ltd (July 2011 to Nov 2013)
· Worked as Sales Officer -Channel Sales with Pet care division
· Managed a Team of 8 Sales Representative and 4 Territory In charge  to drive business from Retail and Institutional Channel Partners
· Handled General Trade, Modern Trade and specialist channel.
· Created and developed new channels for increasing the width and depth of the distribution pipelines
· Special key accounts sales direct handling.
3) Godrej House Hold Products Pvt. Ltd(Feb 2010 to June 2011)
· Worked as a Senior Sales Officer for Rural and small markets.  
· Was handling General Trade-Channel Sales aided by a team of 3 Territory Sales In charges, and 65 Sub Distributors in Rest of Maharashtra.
· Handled Channel Sales of over 95 SKUs across various categories: Pest Control, Homecare, Air care and Shoe care (Brands included –Good night, HIT, Godrej Air, and Kiwi)
· Successfully strategized and devised a New Channel  by  integrating  LMT and Key Retail leading to enhanced channel depth 
· Successfully planned, negotiated and executed the Visibility tie-ups with the 55 Key distributors  on a “Pay for Performance Model” 
4) Heinz India  PVT (Mar 2007 to Jan 2010)
· Worked as a Sales officer for Madhya Pradesh district and Goa

· Responsible for proper Distribution and sales of Given Area

· New Distributor Appointment
· Handled Both Channels general Trade and modern trade.
·  Responsible for primary and secondary Sale target
· Handled a team of 8 sales representative and 30 sub distributors
Academic Credentials

	Examination
	Institute/School
	University/Board
	Year

	M.M.M
	IBMR Pune
	Pune university
	2006

	B.com
	B.S.S.S Bhopal
	Barkatulla Bhopal
	2003

	H.S.C
	Bonnie-Foi Bhopal
	M.P Board
	2000

	S.S.C
	St. Xavier’s School Bhopal
	M.P Board
	1998


Summer Internship
	Company name
	Mother son Sumi Systems ltd

	Project Title
	To study Indian automobile industry and to estimate the total vehicles that will be launching by 2009-10

	Project objective
	Main purpose of this project was to study the Indian automobile industry

	Project duration 
	55 days


Language Known: English, Hindi, Malayalam, & Marathi.


Reference: Available on Request

