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Sales professional with 10 years of rich exposure in Sales and Marketing in aluminium and glass industry and building materials.  Strategic thinker skilled in goal setting with track record of sales targets achievements and contributions in the continued business growth. Providing administrative support, performing well under work pressure, coordinating with multicultural personnel including various clients etc
  
· 5+Years of experience in Sales & marketing of aluminium, glass industry and building materials trading
· Very effective and reliable customer data base in construction industry. 

· Experience involves in market analyzing, Customer identifications, Projects specifications etc
· Experience involves to planning and scheduling long term or short term targets and strategies.

· Salesman cum Site Supervisor since 2014 till date
· Jockey trading and maint.co  Doha, Qatar  January 2014 – Till date
              (Specialized in fabricators Aluminium, Steel, glass and building materials trad.) 

· Sales executive, Universal pipe and tubes. Since September 2006
· Universal pipe and tubes LTD Cochin, India.

              (Sole distributor of south India for PPR pipes and fittings)

· 12TH  PASSED
· DIPLOMA IN DCA, 

Job Role:  Sales & Site foreman, Jockey Trading and Maint.Co. Doha - Qatar
(Since September 2013)
· Liable for all the sales related activities of the company.

· Indicting material requirements to purchase dept.
· Develop new sales strategies to increase market share and fund flow.

· Monitoring competitors’ strategy and pricing levels.
· Coordinate payments follow ups with accounts department.                                   
· Identifying new customers with requirements.

· Supervise workers and monitoring that works are progressing according to drawing.
· Demonstrate the product Specifications and technical particulars.
· Provides proper work schedules for skilled staff.


Job Role:  Sales Executive, Universal Pipes & Tubes LTD – Kerala Since 2006

· Identifying new customers with their requirements.

· Developing sales and following payments.

· Maintaining good relation with the customers.

· Cold calling to the customers for new orders.

· Various and effective customers and suppliers database. 
Achievements

· Achieved 25% of annual business.
· Learn about various product ranges 

· Understand Production procedures, ingredients and other technical details of Aluminium & Glass Industry
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